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ENS will go 
H on laying 
eggs if prop- 
erly fed and 
people will 
eat them, 
regardless of the banking 
situation of the country. 
Right now the poultry 
industry is in the best 
position of any enter- 
prise and it will pay you 
to concentrate sales ef- 
forts on it. Be sure to 
read this issue of The 
Feed Bag carefully. It 
contains many helpful 
suggestions which 
should assist you in 
boosting your poultry 
feed profits. 
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Sell Quality 
Feeds for 


This year will reward feed merchants who have had{the courage to stay 
with Quality Brands! Poultrymen have found there can be no 
bargain in Cheapness as far as chick starter and growing mashes are 
concerned. Again, at Jast, customers are beginning to put Quality be- 
fore Price. YOU should profit this year and next if you are one of 
those dealers who have ‘‘stood pat”’ these last few years on the principle 
“RESULTS DETERMINE VALUE.” 


WISCONSIN 
CHICK STARTER MASH » GROWING MASH 


It costs less than lc per chick per week to feed the best — Wisconsin 
Chick Starter Mash. This is the right combination for the first six or 
eight weeks of a chick’s life. It is time tried and tested. It results in 
a minimum percentage of loss! 


From eight weeks up to five months old, the maximum development for 
growing birds is assured with Wisconsin,Growing Mash. A ‘home mix’’ 
or a cheapened commercial mash can never equal the work it does dur- 
ing this vital period of greatest development. Stock this famous mash 
for folks who want producing pullets in SEPTEMBER! 


Write or wire your requirements TODAY and get a supply of our latest 
booklet ‘‘How to Feed Baby Chicks’’. 


NORTHERN MILLING COMPANY 


WAUSAU, WISCONSIN Established 1883 


"Quality Always Wins” 


> 
| 
4 
‘ 


“Chick Results 
too good risk”’ 


Here’s a tip, Mr. Feed Dealer! 


We are constantly in receipt of letters 
like the one at the right—telling us over 
and over again how poultrymen “kept on 
with Larro Growing Mash and Larro Egg 
Mash because the results from Larro Chick 
Starter were too good to risk on any other 
Growing or Laying Mash”! 


There’s absolutely no question about it, 
Mr. Feed Dealer—Larro Feeds sell more 
Larro Feeds! Each is a salesman for the 
others—for each is the best available for its 
purpose. 


HOMESTEAD POULTRY YARDS 


Hammonton, N. J., 
Gentlemen: Oct. 22, 1932 


Our experience with Larro feeds 
began five years ago last spring with 
Larro Chick Starter, and we want 
to say right here and without any 
disparagement to the relative value 
of your other products, that your 
Chick Starter is pre-eminent and as 
near ‘‘fool proof’’ as it is possible 
for any feed to be. We had never 
before brought our baby chicks up 
with so little trouble, such low mor- 
tality or such steady and even 
growth. Naturally sucha satisfactory ex- 
perience led us onto your other feeds, and 
we have been more than satisfied in every 
instance. 

Wishing you continued success, 
we are 

Very truly yours, 


(signed) H. O. PACKARD* 


*Mr. Packard holds a distinguished place in Jer- 
sey Poultry Circles—being a director of the Vine- 
land Egg Auction, Past President of the Poultry 
Raisers Ass’n., and President of the Sunshine 
Egg Club which is one of the largest of its kind 
in the East. 


Larro Feeds earn Feeder Confidence! 


Poultrymen and Dairymen feed Larro for Profits — not for Price. They make 
good customers on that account. Steady customers that don’t change feeds every 


time they buy. 


Start with Larro now—just as the Chick Starter Season is breaking. Work Larro 
Chick Starter among your Poultry Customers and see for yourself how they hold to 
Larro through the growing and laying seasons—and Larro Poultry Feeds help to win 
customers for Larro Dairy Feed and Larro Pork-Maker. Write for details. We 


give you all the facts without obligation. 


THE LARROWE MILLING COMPANY 


DETROIT, MICHIGAN 


FEEDS THAT DO NOT VARY—FOR POULTRY, HOGS, DAIRY 
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Incorporate 
VITA BRAND 
SOD LIVER OL 


(Trade Mark Registered in U.S. and Canada) 
in your mashes 
for real results 


It is the original, genuine—biologically tested 
for Vitamin ‘‘D’’, chemically tested for Vita- 
min ‘‘A’’, 

Now 9 years on the market in U. S. and 
Canada. Representatives in most States. Let 
us put you in touch with one nearest you. 


DEALERS WANTED 


Some territory for the famous ‘‘Vita Brand Cod Liver 
Oil” is still open. Write quickly, if interested. 


We also produce 


“YOCUM YELLOW” Cod Liver Oil 


YOCUM FAUST, LIMITED 


DEPT. 23, LONDON, CANADA 
‘Pioneers in Vitamin-tested Cod Liver Oils”’ 


100% 


FOR THE DEALER 


BUDDE FEED GRAIN CO, 


MILWAUKEE, WIS. 


Millfeeds Grain 
Meat Scraps Peat Moss 
Buttermilk Pearl Grit 


Nopco Cod Liver Oil 
Reef and Pilot Shell 


Ton Lots ... Car Lots 


Feed Dealers.. 


Happy Chick 


Wormer and 
Tonic 


A quick action flock treatment for baby 
chicks and laying hens. Treats entire 
flock with minimum of labor. DOES 
NOT LOWER EGG PRODUCTION. 
Adds palatability to the feed. Increases 
Egg Fertility—Stops Coccidiosis in 3 to 5 
days. Eliminates intestinal parasites. 
Acts as general tonic and germ destroyer. 


1 Lb. Treats 170 Mature Birds 
for 15 Days 


Happy Chick 
Gas Spray 


Will check Infectious Bronchitis in 48 
hours. An effective treatment for Chicken 
Pox, and other respiratory diseases such 
as Roup, Common Colds and Diphtheria. 


Feed Dealers Wanted To Act As Distributors. 


Write for Literature and Free Samples. Use Coupon. 


Happy Chick Laboratories, Inc. 
2020 BOARD OF TRADE BLDG. 
CHICAGO, ILL. 


Subsidiary—VITALITY MILLS, Inc. 


Happy Chick Laboratories, Inc. 
2020 Board of Trade Bldg. 
Chicago, 


Send Free Sample, Literature and Prices of Happy 
Chick Wormer and Tonic and Happy Chick Gas Spray. 


Name.... 


Address ........ 
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Treat them WS Cash In 


Keep your laying hens 
with Arcady Worm-A-Tonic tor tlock ed 
treatment for worms, coccidiosis, etc. on this adve rtising 
Easy to use and good for the flock. To 

get more eggs and maintain your flock 


in prime condition— now running in 
USE ARCADY 


WORM-A-TONIC 


1 Lb. Ask your Dealer or Order Direct 50 


2" Douyltry [ribune 


is an effective treatment for common colds, roup, 
chicken pox, infectious bronchitis, ete. Send 75¢ 
for 1 pint, postpaid Arcady Poultry Remedies 
guaranteed by makers of Arcady-Wonder feeds. 


ARCADY 


1214 BROOKS B CHICAGO, ILL. 


and Poultry Item 


and other Arcady Poultry Remedy advertisements 
in the Indiana Farmers Guide, Michigan Farmer, 
New England Homestead, Ohio Farmer, Pennsyl- 
vania Farmer and Southern Planter. 


More deadly methods of dealing with worms and other 
parasites are absolutely necessary if huge losses are to be 
prevented among poultry raisers, it was reported in a re- 
cent press release by the division of animal pathology 
and hygiene of a leading state agricultural college. In- 
vestigations by that organization’s laboratory show an 
increasing number of chickens falling prey to costly para- 
sites which condition threatens to greatly reduce the 
many millions in cash income farmers have been receiv- 
ing from their poultry flocks. 


Arcady Worm-A-Tonic and Arcady Vapor Spray are made to 
meet this need for better control of poultry diseases. They are 
guaranteed by the makers of Arcady-Wonder feeds and intended 
for sale through feed dealers. Write for our proposition. 


ARCADY LABORATORIES, INC. 


Subsidiary of Arcady Farms Milling Company 


223 W. Jackson Boulevard Chicago, Illinois 
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MILWAUKEE, WISCONSIN 


DAVID K. STEENBERGH, Managing Editor 


Volume Nine 


March, 1933 


Number Three 


Slashes Power Cost to 1.1 Cents a Bag 
With Diesel Equipment 


Portables Now Only Obstacle to Profit 


NSTALLATION of a 50 h. p. Die- 
] sel engine in the C. S. Porter feed 

plant, Fox Lake, Wis., helped to 

reduce power costs from 7.16 cents 
per bag formerly paid for electric cur- 
rent to 1.1 cents a bag. 

The firm has kept accurate records 
on its grinding department since 1926 
and contends that it is impossible for 
dealers to make a profit under the pres- 
ent rates charged by the power com- 
panies. 

From December 15, 1927 to December 
15, 1928 the number of bags ground by 
the Porter plant was 13,925. Electric 
power was used. From December 15, 
1930 to December 15, 1931, the total 
number of bags ground with Diesel 
power was 12,952. Since the volume 
ground was practically the same, these 
two years were selected for the sake 
of comparison. 

Diesel Shows Profit 

The total paid for electric power from 
December 15, 1927 to December 15, 
1928, at .0375 cents per kilowatt hour 


was $997.46. Cost of operating the 
Diesel from December 15, 1930 to 
December 15, 1931 was $146.09.  Di- 


viding the power cost by the number 
of bags ground in each respective year 
the cost of electricity was found to be 
7.16 cents per bag, while Diesel power 
costs were 1.1 cents a bag. 

After deducting depreciation, labor, 
interest on investment, etc., for each 
year the figures revealed that under 
electric power operation a loss of $495.36 
was sustained as compared to a profit 
of $84.90 shown under Diesel operation. 
The Diesel profit might have been 
larger but portable competition had al- 
ready been effective in reducing Porter’s 
grinding income from 8.06 cents per bag 
in 1928 to 7.9 cents in 1931. 

A 50 h. p. hammermill was used and 
connected directly to a motor under the 
electric power arrangement. When the 
Diesel was installed a new hammer mill 
with a feeder permitting the grinding 
of ear corn and other bulky roughages 
was purchased. A mixer and other 
equipment requiring power are operated 
from the same shaft connected to the 
Diesel with their costs a part of our 
figures, but the profits from these opera- 
tions are not included in the year’s bal- 
ance of $84.90. 

Figures for each respective year were 
as follows: 


Electric Power 
December 15, 1927 to December 15, 1928 


Operating Expense— 
Depreciation on Equipment at 10 per 
cent on $2300.00... 230.00 
69.00 
2 per cent Depreciation on Mill Room 
Valued. at $350.00. . 7.00 
GOO Hours Labor... 200.00 
Diesel Power 
December 15, 1930 to December 15, 1931 
Operating Expense— 
Depreciation on Equipment at 10 per 
Interest (6 per cent)........ ere 117.00 
2 per cent Depreciation on Mill Room 
Valued at. $350.00... 7.00 
20.00 


Figures based on a five year period 
from 1926 to 1930 inclusive during 
which electric power was used reveal 
a total loss of $3,284.60, or an average 
annual loss of $657.32. The total num- 
ber of bags ground over the five year 
period was 78,959. Total power costs 
were $5,147.41 or approximately 6.5 
cents a bag. Income for the five years 
aggregated $6,358.13 or 8.05 cents per 
bag, leaving but 2 cents for depreciation, 
interest on investment, labor, etc. 

Portables Cut Volume 

If a Diesel engine had not been in- 
stalled during the latter part of 1930, 
the losses under electric power opera- 
tion would have continued to mount in 
increased proportions, the Porter firm 
points out. Although the Diesel was 
responsible for the plant showing a 
profit of $84.90 for the first year, a 
loss of $236.76 was sustained during 
the following year. The chief reason 
was a tremendous drop in volume di- 
rectly attributed to the invasion of port- 
able mills. Seven of them are now oper- 
ating in the vicinity of Fox Lake. 

An idea of the effects of portable mill 
competition may be obtained by com- 
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paring the figures for the two years. 
From December 15, 1930 to December 
15, 1932, as previously stated, the total 
number of bags ground was 12,952. For 
the same period on the following year 
the number of bags ground dropped to 
6,284. In other words, portables were 
responsible for slashing the Porter 
plant’s grinding in half and also for still 
further reducing the grinding income 
from 7.9 cents per bag in 1931 to 7 cents 
in 1932. As a result the loss during 
the past year, even with power rates re- 
duced from 7.16 cents to 1.1 cents a bag 
through the installation of a Diesel, was 
$236.76. 
Reduction Is Urgent 


“These facts and figures,” declares 
Colby Porter, manager of the firm, 
“should convince power companies that 
the average feed dealer cannot continue 
to operate his grinding department un- 
less the rates are reduced to help him 
meet portable mill competition and show 
a profit. If reductions are refused the 
dealers will be forced to install Diesel 
units as a means of cutting their costs 
as much as possible and fight a lone 
hand against the portables. 

“We have already taken steps in this 
direction and have established a sched- 
ule of quantity rates for grinding 
through which we expect to build up our 
volume, meet the portable prices and 
get back on a profitable basis.” 

The new Porter scale is as follows: 


Grinding rates 25 Cents Minimum Charge 


No. of Bags Coarse Medium Fine 
First 10 5e c 
Next 10 4c 5e 6c 
Next 10 3c 4c 5e 
Next 20 2e 3c 4c 


A special bargain of 50 bags for $1.00 
is also offered. Those who desire to 
take advantage of the quantity rates but 
do not have a sufficient quantity to bring 
to the mill at one time are given the 
privilege of purchasing due bills in ad- 
vance. $2.00 due bill entitles the 
bearer to the grinding of a total of 50 
bags; $3.50 entitles him to 100 bags; 
$4.50 to 150 bags and $5.50 to 200 bags. 
Toll grinding services are also offered, 
the farmer getting 100 pounds ground 
for every 10 pounds of grain. 

Mr. Porter is a member of the Cen- 
tral Retail Feed association which is 
now working on a survey for the pur- 
pose of obtaining reduction of power 
rates throughout the territory served by 
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the organization. 
submitted to the association office and 
will be included in the results of the 


His figures have been 


survey. 


WISCONSIN 

Peoples Cash Flour & Feed Co., New 
Richmond, has moved into larger quar- 
ters. 

Theodore Hanson feed mill, Arland, 
was recently destroyed by fire. 

Dahlke, Giese & Walker Co., Wau- 
toma, has been incorporated with a cap- 
ital stock of $60,000. Frank Giese, 
Princeton, is president; A. C. Dahlke, 
Neshkoro, vice president, and A. J. 
Walker, Wautoma, secretary and treas- 
urer. 

Joe Rosblock, Arpin, is planning to 
open a feed store in the Arpin commu- 
nity hall. 


The delegates had an opportunity to 
save some money through the courtesy 
of the North American Trading & Im- 
port Co., Philadelphia, which furnished 
copies of the New York Herald Tribune 
each day of the convention. A. C. Post- 
ley was responsible. Thanks. 

Charles H. Baldwin, commissioner of 
agriculture and markets of New York 
state, was prevented from speaking at 
the convention by sudden illness. In a 
letter he praised the work of our orga- 
nization and concluded, “I trust that 


—Better Built Bags= 


BAG FACTORIES « COTTON MILL « BLEACHERY 


TALK Asout sacs! 


(Quoted from Customers’ Letters) 


. lordered some bags by mail 


on Sunday morning, requesting that 


a few sixes and 


warded by express. 


twelves be for- 


The bags 


were here Tuesday morning. This 
is not extraordinary, as | have got- 
ten every rush order | have asked 


for without delay. 


“I don’t see how it will be pos- 


sible for anyone to render better 
service than you folks do.” 


WERTHAN BAG CORPORATION 


NASHVILLE — NEW ORLEANS 
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Federation Convention Notes 
By W. A. Stannard 


our contacts during the coming year 
may be as pleasant and as helpful as 
they have been in the past.” 

* 

“Never make a suggestion to Secre- 
tary Stannard unless you can carry it 
out,” said Samuel Golden, Vineland, N. 
J. Golden thought it would be a nice 
idea to have some music while the del- 
egates were assembling for the conven- 
tion session. At the next meeting, the 
secretary had him playing piano. 

If singing could bring back happy 
days to the feed business, we’d be sure 
of it. The feed men never sang any 
song so enthusiastically as they did the 
theme song, “Happy Days Are Here 


Again”. Well, some say the song won 
the election. Perhaps it will break the 
depression. 


* * * 


Some of the guests at the Onondaga 
thought a school teachers’ convention 
was in session when the meetings were 
announced by a large bell. 


Dave Steenbergh always had a crowd 
around him asking help in arranging 
advertising programs. 


Arthur W. Clark seemed to thorough- 
ly enjoy himself. Said he wouldn’t miss 
a federation convention if he had to 
charter an airplane to get there. That’s 
the way we feel about you, too, Mr. 
Clark. 

* 

Prof. F. B. Morrison seemed to have 
a happy time, too. The delegates asked 
questions so fast he was almost out of 
breath when the session ended. 

* 


The Syracuse Herald, in an editorial, 
praised the federation. It stated in part: 
“It is significant that the Eastern Fed- 
eration of Feed Merchants, which is 
holding its midwinter convention here, 
is devoting a major part of its time to 
consideration, not of its own _ special 
trade problems, but to matters which 
affect business in general, such as re- 
duction in governmental expense.” 

* * * 


The advisory council held its first 
meeting during the convention. Chair- 
man George H. Strong introduced the 
only other member present, Reeve 
Harden. Membership is limited to those 
who have heen president of the federa- 
tion. W. S. Van Derzee is the third 
member but was unable to attend. 

William O’Brien, of the Rural New 
Yorker, said, “I sincerely feel that this 
was one of the most interesting and well 
managed affairs of this kind that I have 
ever attended.” 


Kenneth F. Fee, director of the New 
York dairy & food bureau, had planned 
to make a flying visit to the convention 
but was prevented at the last minute. 
He wrote: “The feeding stuffs distrib- 
utors seem to have been behaving very 
well—and I want you to express my 
appreciation for their cooperation dur- 
ing the past year.” 


ee 
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Government Expenses Must Be Cut 
Speakers Tell Federation 


Eastern Trade Sees Better Days Ahead 


NTHUSIASM fran _ high when 
iy nearly 300 eastern feed merchants 

gathered at Syracuse, N. Y., to 

discuss plans for making a reality 
of the convention theme song, “Happy 
Days Are Here Again’. Optimistic re- 
ports of increased business were given 
by several merchants who explained the 
methods employed to overcome the de- 
pression. 

Headquarters were in the Hotel On- 
ondaga where the entire mezzanine floor 
was devoted to convention activities. 
While the program was not officially 
opened until the morning of February 
21, the directors, governors and mem- 
bers of the advisory council met with 
the officers the night before to discuss 
the Eastern Federation of Feed Mer- 
chant’s program for the coming year. 

Cohn Directs Registration 

Max Cohn, Buffalo, was again in 
charge of registration, presiding at the 
information desk which was opened 
early to accommodate the large number 
of delegates. He was assisted by clerks 
furnished by the Syracuse Chamber of 
Commerce and James S. Kemper & Co. 

George Ballentine, Syracuse, commis- 
sioner of public works, welcomed the 
delegates and assured them of every 
courtesy while they were in the city. 
He told of the fearless action of the 
mayor in reducing expenses and smiling- 
ly explained that his own department 
had been curtailed $500,000. 

“Yet we are doing what is necessary 
and no one is suffering,” he explained. 
“This same fearless adjustment of costs 
in other branches of government would 
have a favorable effect on business at 
this time.” 

Fred M. McIntyre, Potsdam, N. Y., 
president of the federation, devoted 
most of his annual address to a review 
of the attempts of the organization to 
prevent government subsidies of private 
business and secure reductions in the 
cost of government in order to cut the 
tax rates which farmers and merchants 
must pay. He pointed out that the ex- 
penses of the federal government in 1800 
averaged $2.00 per capita but in 1930 
had mounted to $38.42. In 1911, the 
department of agriculture spent $19,916,- 
228 but in 1931 the amount had in- 
creased to $296,861,944. 

He reviewed each of the important 
departments of government, explaining 
how economies could be made without 
reducing their efficiency or value to the 
people. The printing bills of the various 
departments were cited as evidences of 
over-spending. The department of com- 
merce in 1931 spent $2,896,677; depart- 
ment of agriculture, $1,080,846. In 1932 
approximately $10,243,991 was appropri- 
ated for maintenance of the office of 
public printer. 

He also reviewed the report of Shan- 
non committee which urged the govern- 
ment to discontinue operations that are 
in direct competition with private busi- 
ness. The report also recommended the 
cessation of farm board crop stabiliza- 


tion activities and loans to cooperatives 
from public funds to enable them to 
compete with private business. 
President McIntyre told of the steps 
which had been taken by the federation 
to bring about a complete understanding 
of the importance of the retail feed mer- 


Fred M. McIntyre 


chant to the community which he serves 
and to counteract unfavorable publicity 
which had been commonly circulated 
during recent years. 

Charles Quinn, Toledo, secretary of 
the Grain & Feed Dealers National as- 
sociation, predicted that the domestic 
allotment plan would not be passed and 
if it should become a law would be a 
dismal failure. He explained that it 
would make the wheat miller the “goat” 
by forcing him to collect a tax which 
would decrease consumption of his pro- 
ducts. One-third of the plan bonus 
(considering both wheat and cotton) 
would go to farmers of only two states 
and one-half to six states. A tremen- 
dous staff would have to be maintaind 
to supervise the reduction in acreage, 
collect the taxes, protect against fraud 
and administer the fund. All of us, of 
an. would participate in paying the 
bill. 

A luncheon conference was held in 
the hotel roof garden Tuesday noon, 
with Joseph O. Doty, East Concord, 
N. Y., president of the Mutual Millers 
& Feed Dealers association, as toast- 
master and the Rev. E. J. Ferger, Buf- 
falo, as guest speaker. 

“Unjust taxation brought the govern- 
ment of these United States into being,” 
he said, in explanation of his subject. 
“Unjust taxation coupled with special 
privilege, which belongs in the same 
category of governmental evils, will des- 
troy it.” 

He then outlined the early struggles 
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of this country against all forms of un- 
just taxation and the prompt rebellion 
against all attempts to use tax raised 
money for the benefit of any special 
groups. He asked how Washington, the 
Virginia planter, would have considered 
all the organizations and groups that 
have assumed such a patronizing air 
toward the 20th century farmer. He 
was sure colonial farmers would have 
organized to protect themselves against 
such groups seeking to protect them. 

“Cooperation is a greatly misused and 
maligned word,” he said. “It is used 
as a front to conceal subsidy. Some- 
times it hides governmental paternalism. 
Occasionally it covers what is plain 
dishonesty. The cooperative organiza- 
tion—or any  organization—accepting 
subsidy from the government consents 
to become party to special privilege and 
is no more than a charity ward of a 
state social agency. 

“Truth and right always triumph. 
Falsity and wrong have their brief day 
and perish. The law of supply and del- 
mand is inexorable. Thousands of farm- 
ers, under the spell of the cooperative 
bent upon instituting a monopoly 
through subsidy and special privilege, 
are wandering in the dark night of eco- 
nomic despair. There is only one com- 
pass for them and that is the natural 
law—the unflinching foe of monopoly 
and special privilege.” 

He made the interesting suggestion 
that he would like to put back into office 
some of the strong leaders of the past. 
Washington would be president, with 
Thomas Jefferson vice president and 
leader of the senate. Patrick Henry 
would be speaker of the house and John 
Marshall, chief justice of the supreme 
court. Monroe, Madison, Clay and 
Webster would be in congress. 

“These men would flay unmercifully 
the trend toward centralization, subsidy, 
monopoly and special privilege.” 


Talks on Advertising 


Prof. F. B. Morrison, Ithaca, N. Y., 
was the first speaker during the after- 
noon “better business conference”. He 
gave a review of the information he has 
compiled for a revision of his book, 
“Feeds and Feeding”, part of which is 
reported elsewhere in this issue of The 
Feed Bag. 

David K. Steenbergh, Milwaukee, sec- 
retary of the Central Retail Feed asso- 
ciation and managing editor of The 
Feed Bag, was director of a “class” in 
advertising. He introduced William A. 
O’Brien, advertising manager of the Ru- 
ral New Yorker, who explained that he 
had been studying the question of re- 
tail feed advertising with a view to se- 
curing the largest possible benefit with- 
out much cost. He recommended that 
merchants insert advertising material in 
every bill and letter they send out. He 
also recommended a steady advertising 
campaign to acquaint the farmers with 
the “human side” of the feed business. 
Farmers spend so much money at the 
feed store they often feel the feed mer- 
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chant is getting more than his share, he 


explained. To offset this every feed 
dealer independently and the associa- 
tions collectively should adopt an ad- 
vertising program outlining the im- 
portant services rendered by the feed 
men. 
Displays Ad Samples 

Mr. Steenbergh then displayed sam- 
ples of successful advertising and ex- 
plained how each had been used. There 
was great interest in this display. He 
urged the merchants to make the full- 
est possible use of advertising, not only 
to encourage buying among their own 
trade but to emphasize the importance 
of the retail merchant in the commu- 


nity. He suggested the use of signs, 
personal and_ telephone _ solicitation, 
newspaper advertisements and _ direct 


mail promotion. 

How to make up a good mailing list 
was one of the subjects discussed and 
one merchant said he sent his advertis- 
ing to all box holders on rural mail 
routes while another depended upon the 
telephone directory to produce new 
names. There was a _ difference of 
opinion as to the proper methods of 
mailing. Several merchants preferred to 
use first class mail while others used 
a mailing permit which reduced the cost 
per letter or circular to one cent. 

Mr. Steenbergh emphasized the need 
for continuing all advertising frequently 
and regularly. Once each week is best 
but the letters or quotations should be 
sent at least once each month. He dem- 
onstrated how to write form letters, ar- 
range newspaper ads, and set up post 
card and other forms of inexpensive ad- 
vertising. 

Dr. Arthur W. Clark, Geneva, N. Y., 
gave an interesting review of the work 
at the experiment station and illustrated 
it with pictures which also showed the 
processes followed in making the an- 
alyses of feeds, seeds and fertilizer. 

A moving picture of a trip to Ber- 
muda was shown by H. H. Allen, New 
York City, who explained how associa- 
tions are holding their conventions on 
board ship without adding materially to 
the cost per delegate. The federation 
directors have under consideration plans 
for a ship-board convention at some 
later date. 


Banquet Well Attended 

The banquet Tuesday evening was 
one of the most enjoyable occasions 
that has ever been arranged by the fed- 
eration. Andrew W. Roy, Sussex, N. J., 
was toastmaster and kept things going 
at high speed. There was music and 
singing during the banquet followed by 
brief talks by Judge Roscoe C. Harper, 
Father Ferger and President McIntyre. 
Ellis L. Manning, General Electric Co., 
Schenectady, N. Y., gave an interesting 
talk on “Adventures in Science” which 
he illustrated with some remarkable ex- 
periments from the famous “House of 
Magic”. 

On February 22, another business 
clinic was called and a discussion of 
sales promotion plans held. A. R. Allen, 
Chenango Valley Mills, Greene, N. Y., 
reported increasing his business during 
the past year more than 1,100 tons with 
regular routes, personal contacts, and 
good merchandise at fair prices. When- 
ever his men deliver feed an order card 
is left so that the customer can list 
his requirements before the next deliv- 
ery date. Six years ago he started with 
a team of horses. Now he has three 
trucks delivering on regular routes. Ex- 
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pects to put a contact man at work soon. 
He is on a strictly cash basis. 

C. P. Ward, Ward & Van Scoy, Can- 
dor, N. Y., announced that his firm had 
gone on a cash basis January 1 and 
was satisfied the change benefited every- 
body concerned, including the farmers. 

T. S. Baker, Lottsville Milling Co., 
Bear Lake, Pa., told how a number of 
millers in his section decided to go on 
a cash basis but later lost heart. He 
is extending no credit and claims that 
the farmers like the plan and are loyally 
supporting it. 

Extol Cash Selling Plan 

K. D. Ward, M. J. Ward & Son, Bath, 
N. Y., is another exponent of cash, hav- 
ing taken the step in August, 1931, and 
believes it to be mutually advantageous 
to the firm and the farmers. He re- 
ported that they lost a few customers 
at first but that they are now returning. 
No credit is granted except for a few 


Judge Harper Joe Doty 


days at a time on delivery routes and 
no new orders are accepted if the de- 
livered feed has not been paid for. 

Frank J. Young, Aldea, N. Y., one 
of the pioneers in selling for cash, be- 
lieves it is the only proper method and 
thinks that the dealers will gradually 
adopt it and that farmers will prefer it 
because it avoids involving them in debt. 

There were several who believed that 
at certain seasons of the year and in 
sections where dairy farmers received 
their milk checks once a month, credit 
was indispensable. President McIntyre 
announced that eastern feed merchants 
have extended nearly $30,000,000 credit 
to farmers. 

William R. Conklin, Chester Grain 
store, Chester, N. Y., attributed in- 
creased sales to the careful selection of 
drivers for the delivery trucks. He told 
about having a careless driver who lost 
business for him. When a new man 
placed the feed where the farmers 
wanted it and took time to ascertain 
their feed requirements business began 
to pick up on the route. 


Judge Gives Views 

The discussion was so _ enthusiastic 
that it exceeded the time allotted for it 
and Judge Roscoe C. Harper, Sher- 
burne, N. Y., farmer, was introduced an 
hour later than scheduled. In his usual 
energetic manner—this was the fourth 
consecutive convention at which he had 
spoken—he pointed out the causes for 
the plight of the farmers and gave sug- 
gestions as to how the merchants could 
help in this emergency. 

He flayed the Reconstruction Finance 
Corp. for having loaned money to a 
privileged few who held on to it instead 
of putting it into circulation so that it 
would benefit the largest number pos- 
sible. 

“All the politicians said they were 
going to help the farmers,” he said. “If 
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all of the bills now pending were passed 
they would not help the eastern farmer 
and they would probably cost him more 
money. Take the allotment plan. That 
is not new. I heard it presented to the 
agricultural committee of the house two 
years ago. The house passed the bill. 
Then the senate—oh, I am awed by the 
senate—stripped it of everything but 
wheat and cotton. They know it is as 
bad as the farm board but they pro- 
mised the farmers something and they 
are going to give it to them if they can. 
If the bill is passed and the price of 
wheat fixed, how can eastern farmers 
pay the added price for feed when they 
are getting only about 80 cents for milk. 

“Tf congress will go home and go to 
work I know the country would come 
out of this trouble O. K. But they won't 
go home.” 

He pleaded for the feed merchants to 
take up the fight to put business in gov- 
ernment and get the government out of 
private business. He told about a cen- 
tral school district in a small village 
where there are 21 teachers for 400 stu- 
dents. Then there are three supervisors, 
two physical directors and the children 
are taken to school in busses, some of 
them riding a distance of only a few 
blocks. 

An old resident accosted him, he said, 
with the remark that the children used 
to walk to school but now the govern- 
ment takes them to school in busses and 
then hires a couple of fellers to exer- 
cise them. 


Would Slash Off Service 


He recommended that the agricultural 
work of the state and federal govern- 
ment be temporarily curtailed because 
“anyone for 50 cents in stamps can get 
a liberal education in farming from the 
publications that are available already.” 

Cattle dealers who bring in poor 
cattle and sell them as first quality stock 
were condemned and Judge Harper 
asked the feed merchants to acquaint 
their customers with the seriousness of 
the situation. 

“Why, some of the cows they sell 
wouldn’t make a dollar for the farmers 
if they were fed on diamonds,” he said. 

In concluding he urged that the gold 
standard be maintained and told the 
merchants to fight any attempt to alter 
at. 

“The remedy for much of our 
troubles is for the government to cut 
the budget at least 20 per cent and then 
live within it,” he said. “And then you'll 
have to watch or some slick ones will 
slip in a dollar of new appropriations 
for every dollar taken out. This is our 
country—yours and mine—and we must 
exercise our rights to see that it is pre- 
served in this time of economic stress.” 

At a final business session, a resolu- 
tion was adopted asking for a change 
in the feed laws in New York state to 
permit certain ingredients to be shipped 
by jobbers domiciled within the state 
without requiring a license provided 
they were labeled, “For mixing purposes 
only. Not to be offered for sale”. 

Other resolutions dealt with changes 
in the lien law, government loans to co- 
cperative organizations and the equality 
of rates for trucks, waterways and rail- 
roads. 


E. L. VOLTZ has purchased the flour 
and feed blending and reconditioning 
plant formerly owned by D. C. Ryan, 
Buffalo, who died five years ago. 
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It’s BEST | 
for all three! 


EGULAR use of Nopco XX in mashes is a direct benefit 

to the hen, the egg, the chick—all three. Nopco XX 
gives the hen increased vigor and health . . . the ability to 
lay more eggs. It produces stronger, smoother textured egg 
shells . . . improved interior egg quality . . . eggs of higher 
food value. Nopco XX produces bigger hatches. . . stronger 
chicks . . . fewer culls. Nopco XX increases efficiency of 
feed consumed for growth and egg production. 

Nopco XX may truly be called the mighty fraction in any 
mash. It is a superior and economical source of the Vitamin 
D so essential in poultry nutrition. The small amount re- 
quired (1/8% total ration) fortifies the well-balanced ration 
with adequate Vitamin D for growth and egg production. 
Nopco XX is natural cod liver oil Vitamin D concentrated 

and standardized by the patented Columbia University pro- 
= GORY cess (41,678,454). It’s safer to use than straight, unfortified 
cod liver or fish oil. . . more dependable. . . provides more 
than the minimum Vitamin D requirement. . . costs less 
per ton of feed. Nopco XX contains the same natural Vita- 
min D concentrate now added to milk, bread and other 
human foods. Itis also rich in Vitamin A. 
al Why not use these sales advantages to build mash busi- 
FERRE ¢ tis Boottet.an up-to-date digest of latest ex- ness? Thousands of mashes now contain Nopco XX. Why 


perimental information relating to Vitamin D y 
in poultry and animal feeding will be mailed to you free on request. not yours? 


NATIONAL OIL PRODUCTS COMPANY, INC. 


Boston Chicago San Francisco Kansas City — EXECUTIVE OFFICE: 3g ESSEX STREET, HARRISON, N. J. 


W 
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L. V. Dahl Elected President 


Of Northwest Dealers 


ing competition were branded as 

evils that threaten the existence 

of local elevators and feed mills 
at the first annual convention of the 
Northwest Feed Dealers association, 
held at the West hotel, Minneapolis, 
February 23. More than 100 delegates 
attended. 

L. V. Dahl, Minneota, Minn., was 
elected president of the organization for 
the ensuing year and C. R. Jackson, 
Detroit Lakes, was chosen vice presi- 
dent. Directors selected were W. C. 
Stephan, Pine City, Minn.; Jake Volt, 


Ping comve mill and direct truck- 


Mountain Lake, Minn.; R. Emerson, 
Wanamingo, Minn.; J. T. Wright, Du- 
rant, Wis., and A. D. Johnson, Nelson, 


Minn. 
Dues Reduced to $5.00 

By vote of members of the associa- 
tion the dues were reduced from $10.00 
to $5.00 a year and a series of district 
meetings to be held in the territory 
served by the organization was planned. 

Mr. Jackson, newly elected vice presi- 
dent, directed the sessions in the 
absence of President Emerson who 
was unable to attend. The morning ses- 
sion was devoted to a general business 


* 


Airplane View of the Cedar Rapids, Iowa, Mill 


It takes Good Feeds to 
be selling these days 


Feeds that go farther—that make the feeder’s dollar go far- 
ther—are certainly the right sort to be selling these days. 
Quaker Feeds are that kind. Whether they are for poultry, 
hogs, cattle, or dairy herds, this complete, tested line of 


scientifically balanced feeds 


produces better results per 


dollar expended than unscientific home-mixed feeds or 
ordinary feeds.... Write for our profit-making Selling 


Plan for Quaker Dealers. 


THE QUAKER OATS COMPANY, CHICAGO, U. S.A. 


BUY QUAKER FEEDS 


IN STRIPED SACKS 
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discussion and the appointment of com- 
mittees. 


H. A. Halvorson, chief chemist and 


feed control official of Minnesota, 
opened the afternoon meeting with a 
discussion of vitamins. He stressed the 
importance of determining the actual 
vitamin potency of feeds and described 
tests which have been made in this re- 
spect. Mr. Halvorson urged the dealers 
to avail themselves of the information 
disseminated by agricultural colleges 
and feeding experts and to pass it on 
to their customers. 


Discusses Power Rates 


Need for reductions in power rates 
under present business conditions and 
the pressure of portable mill competi- 
tion was emphasized by Helmer N. 
Anderson, St. Paul. 

“In the past,” he said, “various feed 
and flour mills and grain elevators en- 
deavored to figure ways and means of 
speeding production without regard to 
costs. Today, with a decreasing volume, 
there is a continual tendency to reduce 
costs of production. Farmers were will- 
ing to pay 10 and 12 cents a sack for 
grinding back in 1928 but today are de- 
manding reduced grinding costs. In 
order to meet these requirements the 
feed mill owners must either reduce 
their own profits or their power costs.” 

Installation of Diesel engines was ad- 
vocated as one means of obtaining less 
expensive power. Average power rates 
for dealers who use electricity was com- 
puted at 4 cents a sack by Mr. Halvor- 
son, while Diesel power costs were esti- 
mated at approximately 1 cent a sack. 


Asks Halt on Taxes 


H. A. Nelson, Fargo, N. D., in a talk 
on merchandising told the dealers to 
remain constantly on the lookout for 
new feeding methods which would en- 
able their patrons to make’more money. 
J. F. Reed, president of the Minnesota 
Taxpayers association, pointed out that 
the federal government has been spend- 
ing more than its income for the past 
three years and is resorting to additional 
taxation to wipe out the deficits. Mr. 
Reed urged every individual dealer to 
confer with his congressman and sena- 
tor and request a paring down in gov- 
ernment expense and a cessation of ad- 
ditional tax levies. 

“We are confronted with an octopus 
that threatens our existence as local 
elevators and feed mills,” declared P. P. 
Schuneman, Monarch elevator, Minne- 
apolis, in speaking on direct truck com- 
petition. “Today in many towns the 
small merchant is practically being 
driven out of business by wild cat truck- 
ing. With all the talk of the dangers 
of the chain store, I feel that the present 
system of trucking constitutes a greater 
menace to the small town merchant.” 

Mr. Schuneman requested the dealers 
to lend their support to legislation 
aimed to regulate truck rates and elim- 
inate unrestrained operation, and _ to 
meet with railroad officials for the pur- 
pose of obtaining reduced freight rates. 

Reading and adopting of resolutions 
concluded the convention. 


STONE RESIGNS 

James C. Stone resigned as chairman 
of the federal farm board, effective 
March 4. Observers believe that Mr. 
Stone’s resignation indicates that the 
farm board will play only a small role 
under the new Roosevelt administration. 


WE’LL SEE Having assumed wartime emergency power, the 
IT THROUGH president has closed every bank in the United States. 

Most banks had been closed by state order, their 
own volition or general agreement or were operating on a restricted basis when 
the presidential order was issued. 


There is no use getting steamed up about the proposition, pacing the 
floor when we should be working or sleeping or participating in any protest 
demonstration in front of a closed bank door. 


We’re all ‘‘in the same boat’’. This fact is our best assurance that every- 
thing is and will be all right. The closing was made general to assure equal 
treatment to all, to prevent those who could reach the bank windows first 
from getting and hoarding all the money. Before the banks reopen a plan for 
their operating will have been perfected so that we all will be able to resume 
business as usual on even terms. 


In the meantime, we are short of cash. We may have cars of grain and 
feed on track which we are unable to unload because we can’t raise the money 
to pay the draft or even the freight. We don’t know, at the time this editorial 
is being written, whether or not the railroads will even waive demurrage charges. 
The stocks in our warehouse may be depleted but it is impossible to replenish 
them as the nation’s cash, our medium of exchange, has been locked away 
from us. 


This emergency is testing the mettle of everybody in the country but 
we, of a nation which has never been licked, of an industry which has long 
fought with its back against the wall, are not giving up. Persons who were 
not entitled to credit before the banks closed are certainly not entitled to 
credit today but every business man is trying his best to take care of his regular 
customers. Feed dealers who are out of bran, middlings or linseed meal are 
borrowing enough to tide them over from some neighboring dealer who has 
plenty. In some instances, feed dealers are trading among themselves, even- 
ing up their stocks so that they all may take care of the requirements of their 
communities. 


We are all on a more common ground than we have been at any time 
since the war. The problems faced by every business man, every family and 
every man and woman are practically identical. There is, however, just as 
much of every kind of food and every kind of-feed — just as much money 
even though it is tied up in the banks — in the country today as there was 
two, three or four weeks ago when all the banks were open. No person need 
go without any essential because of the present emergency and we have con- 
fidence that general conditions will improve more quickly now that we have 
all been placed on a common footing. We are now banded together —- meet- 
ing our common problem with a united front. 


DAVID K. STEENBERGH. 
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Getting 


The Poultryman’s 


Feed Trade 


has always been a matter of providing the 
best possible mash at the least possible cost. 
This principle has never been more vital to 
your business than it is right now. 


You can help your poultrymen customers 
to keep their feed costs at a minimum by 
supplying laying mashes containing Dia- 
mond Corn Gluten Meal. Diamond is guar- 
anteed 43% protein and often runs as high 
as 48%. Substituted for half of the meat 
seraps in a mash, on a pound for pound 
basis, Diamond lowers the cost of the mash 
and makes it more productive of eggs. This 
has been demonstrated in actual experi- 
ments. 


Mashes containing Diamond will form a 
sound basis for your 1933 poultry feed busi- 
ness. Let us help you with formulas. 


Write: Ration Service Department 


CORN PRODUCTS REFINING CO. 


17 Battery Place, New York City 


DIAMOND CORN GLUTEN MEAL 


43% PROTEIN GUARANTEED 
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TIMES have CHANGED 


and so have Poultrymen and Dealers 


That is why Stonemo 
Granite Grit sales 
in 1932 increased 25% over 
1931 and 45% over 1930. 


Stonemo Granite Grit is recom- 
mended by many large feed manufac- 
turers, professors of poultry husbandry, 
and thousands of poultrymen. 


WRITE for FREE BOOKLETS 


DEALERS, if you do not already handle 
Stonemo Poultry Grits, put some 
in stock and watch your grit sales increase. 


MANUFACTURERS 


Stone Mountain Grit Company, Inc. 
LITHONIA, GA. 


STONEMO 


Granite Poultry Grit 


Hardest Grit in America 
Absolutely Insoluble 
Sharp Rough Edges 


Per Ton Milwaukee 


MILWAUKEE, WISCONSIN 
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Doubles 
Feed 


Poultry 
Sales 


By Concentrating 


On Key 


Feeders 


By Emil J. Blacky 


UALITY is the thing these days. 
You’ve got to handle good feeds 
and show the farmer that they 
produce better results and cost 
less in the long run than the rations he 
ca.. mix by using his own grains. If 
you can’t do that you can’t sell him. 

Spoken in his own words, this, in a 
nut shell, is the policy responsible for 
John M. Hull’s record of doubling his 
poultry feed sales in 1932 over those of 
1931. Mr. Hull operates a feed store 
and elevator at Markesan, Wis. He 
hopes to duplicate his last year’s 
achievement in 1933 and the first two 
months of this season already show him 
well on the way toward his goal. 

Concentrates Sales Effort 

If you call unannounced at Mr. Hull’s 
office during the day, the chances are 
that you will find him out. Somewhere 
on a farm in the territory you may lo- 
cate him talking quality feeds, sanita- 
tion and proper care and management 
to a prospective poultry customer. He 
not only relies on the capable assist- 
ance of his son, Gordon, and his trained 
service men to bring in the orders but 
pitches in and works himself. 

Mr. Hull concentrates sales effort. He 
believes it is a waste of time for a dealer 
to wander aimlessly from farm to farm 
attempting to interest everybody in gen- 
eral in his feeds. The plan Mr. Hull 
employs is to select a poultryman in 
each group of 15 or 20 who is consid- 
ered a leader in his community and has 
gone seriously into the business of mak- 
ing money from eggs. Selection of a 
prospect usually follows the careful 
study of available lists of baby chick 
purchasers which he obtains from 
hatcheries acting as sub-dealers for his 
feeds. 

Gains Farmer’s Confidence 

Shortly after delivery of the chicks is 
made by the hatchery to the farm, Mr. 
Hull and his trained service man pay 
the new poultry raiser a visit. They 
open their sales talk with suggestions 
on proper care and housing of the 
chicks, the danger of diseases and meth- 
ods of preventing mortalities. After the 
farmer has been convinced that Mr. 
Hull and his service man know what 
they are talking about, he is receptive 


for the real purpose of the visit. Then 
the essential point of keeping the chicks 
on proper feeds from the start to in- 
sure maximum egg production during 
the laying stage is driven home. A sale 
usually results. 

With delivery of the first order of 
feed to the farmer’s yard the work is 
only begun. Each of the key prospects 
is given careful attention. His flock is 
carefully watched and guarded against 
the invasion of diseases. Accurate rec- 
ords are kept. The farmer is treated 
like a favorite son and he is soon rea- 
lizing returns from his flocks and buy- 
ing more and more feeds. 

Good Word Spreads 

The story of his success buzzes over 
rural telephone lines in conversations 
between the Hull mills and his farm. 
He boasts about his flock to neighbors 
and tells them about the feed he is us- 
ing. Mr. Farmer develops into a star 
salesman and unknowingly wins a large 
majority of the 15 or 20 homes around 
him as customers for Hull’s poultry 
feeds. 

“It is practically impossible for a 
dealer to spend the proper amount of 
sales effort and follow up work on every 
individual in his trade territory,” Mr. 
Hull maintains. “We get the best re- 
sults by hand picking our prospects and 
giving them all we've got. Success 
breeds success, and we find that the 
recommendation of one satisfied cus- 
tomer can develop more sales for us 
than a dozen calls.” 

The genial Markesan dealer has won 
for himself the reputation of the “magic 
medicine man” as a result of his con- 
scientious service work in the commu- 
nity. 

Recently a woman poultry raiser 
whom he had solicited without success 
in an attempt to switch her from home 


grown mixtures’ to his brand of feeds 


called him over the telephone. 
Cures Woman’s Flock 

“Mr. Hull,” she said. “I’m worried. 
All of my chicks are ill and I’m afraid 
I am going to lose the whole lot.” 

The Markesan magic medicine man 
called his service expert, climbed into 
his automobile and sped to the farm. 
It took only a few moments to discover 


THE FEED BAG—MARCH, 1933 


ohn M. Hull, right, and his son, Gordon, 
left, find Prince, their Great Dane dog, a 
willing companion during the few leisure 
hours they have to spare from their rapidly 
growing business. pper photo shows sev- 
eral units of the Lambrecht poultry farm 
near Milwaukee which Mr. ull supplies 
with poultry feeds at the rate of 3 tons a 
day. Ten houses similar to those shown in 
the picture are now in full operation, quar- 
tering 54,000 hens. 


that the flock was badly infected with 
coccidiosis. 

“Leave this job to me,” he told the 
woman. 

Within a few weeks the flock was 
beyond danger and only seven of the 
chicks died. Needless to say, Hull’s 
truck now makes regular deliveries of 
poultry feed to one of the mill’s best 
customers. 

Experiments with his own flock of 
hens which is quartered in a building 
across from his warehouse are con- 
ducted by the Markesan dealer in ad- 
dition to his work out in the territory. 
Mr. Hull delights in taking a stunted 
group of chicks and building them up 
on his feeds into profit-producing hens. 
Prospects who come to the mill are fre- 
quently taken to the lot and the evid- 
ence before them seldom fails to cinch 
a sale. 

Lands Big Contract 

An outstanding example of the oppor- 
tunities for the feed dealer in the poul- 
try industry is the contract which Mr. 
Hull has obtained to furnish the Lam- 
brecht Creamery Poultry farm with its 
supply of poultry mashes. The farm is 
located just outside of Milwaukee and 
is the largest of its kind in the United 
States, having facilities for 75,000 lay- 
ing hens. The present Lambrecht flock 
of 54,000 hens requires 2% to 3 tons 
of mash daily. Mr. Hull, despite the 
fact that he is located approximately 90 
miles from the farm, has obtained this 
business. 

He manufactures all of the feeds for 
this contract himself in addition to 
those needed to supply his farm custom- 

(Continued on Page Twenty-three) 
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FRANK H. BLODGETT, Janesville, 
Wis., miller, left February 26 for a mo- 
tor trip to California. He was accom- 
panied by Mrs. Blodgett. 


MICHIGAN 

Henderson Milling Co. has sold its 
Wayland and Bradley plants to Elen- 
baas Bros., Grand Rapids, who will con- 
tinue the feed and elevator business. 

Quality Feed & Supply Co., Marine 
City, has opened for business under the 
management of G. E. Wolf. 

Hemlock Cooperative Elevator Co., 
Hemlock, has been incorporated with a 
capital stock of $50,000. 

Farm Buro Supply Stores has erected 
an elevator and feed mill at Pinconning. 

Lowe Bros. elevator, Vicksburg, was 
recently robbed of $466.00 by burglars 
who broke open the office safe. 


on an account. Sales jumped! 


thousand dollars worth of sales! 


Later in the season they announced the un- 
usual offer of ‘‘a gallon of peanuts for a 
dime.’’ Did this bring people to their store? 
The first day they sold 280 gallons before 
two o’clock—and a lot of other merchan- 


dise besides. 


The whole story is told in the new Wayne book, 
It is packed full of 


‘“‘Feed Merchandising.’’ 


Pony Peanuts— 


OR two years, May had 
been a poor sales month 
for the Torrers Produce Company, Wayne 
Feed dealers at Wahoo, Nebraska. The third 
year they decided to do something about it. 
They held a ‘‘Pony Contest’’ during that May 
and gave away coupons, like the above, with 
every dollar purchase and every dollar paid 
The winner 
alone turned in coupons representing over a 


PARR 


Carefully Sifted for Feed Dealer Consumption 


CORNHAY WEAKLY NEWS 

Postmaster Grubb is cured of the 
habit of reading postal cards for some 
time to come, a prankster having sent 
several with comic drawings of him on 
the back through the mails on St. Val- 
entine’s day. 

Constable Bunks is carrying his arm 
in a sling, he having injured the mem- 
ber quite badly when he got caught on 
a nail in Joe Schneck, the grocer’s 


128 Pages of 
Tested Sales Ideas— 


merchandising ideas—the best ideas gathered 


from 5,000 Wayne dealers. 


dealer gets a copy free! 


Next time the Wayne 
Feed representative calls, 
ask him to show you a 
copy of ‘‘Feed Merchan- 
dising’’ and give you full 
information on Wayne 
Feeds and our complete 
sales promotion plan. 


This valuable 
book is for Wayne dealers only—every Wayne 


e Concentrating on New Cus- 
tomers 

© Bargain Day Letters 

e Guessing Contest and Prize 
Drawings 

e Using the Telephone to Sell 


ee 
e Prize Contests for Boys and 


ris 
e Educational iow 
e Resale and Service Meetings 
e Cash, Credits and Collec- 
tions 
e A Chicken Scramble 
e Feeds Direct from 
r 


—and scores of other ideas 
to get business. 


ALLIED MILLS, Inc. 


Executive Offices: Chicago 
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cookie barrel. 

Sid Billings has stopped buying feed 
for his chickens, his neighbors having 
planted rather heavily in gardens this 
spring. 

* 
SWINDLED 

“Dear John,” the wife wrote from a 
"ed resort, “I enclose the hotel 
bill.” 

“Dear Mary,” he responded, “I en- 
close check to cover the bill, but please 
don’t buy any more hotels at this figure. 
They’re cheating you.” 

* * 


GUARANTEED TO CURE 
“Say, Hiram, d’jever get that sure 
cure fer horses slobberin’ you sent fer?” 
“Naw, the low down, sneakin’ skunks. 
I sent ‘em $2.00 an’ they sent me a slip 
o’ paper, sayin’, ‘Teach your horses to 
spit.’ 
*x* * * 
CORRECT ANSWER 
Father: ‘“‘When the kettle boils what 
poe the steam come out of the spout 
or?” 
Small Boy: “So mother can open your 
letters before you get them.” 
* * 


TOO LATE 

Theatrical Agent: “Good news! I’ve 
booked your performing pigeons for a 
six weeks’ tour.” 

Owner: “Too late! I’ve eaten the act.” 

* * 
STILL HAD ’EM 

Father: “See here, son you've been 
fighting again and lost two of your 
teeth.” 

Small Boy: “No I didn’t. I got ’em 
in my pocket.” 


* * * 


WHO HASN’T? 
Breathes there a man with soul so dead 
Who never to himself hath said: 
When he stubbed his toe against the 
bed? 
* * * 

TOO PERSONAL 
Landlord: “Do you want twin beds?” 
Liza: “No sah, ah want maybe jes 

a plain odniry bed and we'll let the 
Lawd decide if it’ll be twins.” 


LUCKY GEORGE 
Tourist Guide: “And in this very 
room, George Washington received his 
first commission.” 

Salesman: “He lucky. 
never get it today.” 
* * 

TOUGH LIFE 
We columnists may dig and toil 
Until our finger tips are sore, 
But some wise bird is sure to say, 
“T’ve read that doggoned joke before.” 
* 


ECONOMY MOVE 

Farmer (to son): “Josh, I wish, if 
you don’t mind, you’d eat off to your- 
self instead of with the boarders.” 

Son: “Isn’t my society good enough 
for the boarders?” 

Father: “Your society is fine but your 
appetite sets a terrible example.” 


He'd 
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Federation Has Battled Sixteen Years 
To Help Feed Merchants 


Was Born During Turmoil of World War 


UT of the welter of war the East- 
O ern Federation of Feed Mer- 
chants came into being. The in- 
dustry was in a chaotic condi- 
tion due to the government regulations 


and rumors of drastic measures to divert 
feeds needed for the farmers of the East. 


Several small associations were in ex- 
istence but their activities were con- 

. fined to one or 
more_ counties. 
Through the coop- 
eration of the offi- 
cers of these asso- 
ciations, a federa- 
tion was proposed 
that would bring 
together all of the 
forces and unite 
them to fight to 
protect the farmers 
and the trade. Such 
a plan was consum- 
mated in June, 1916, 
when George H. 
Strong, Warwick, N. Y., was elected 
president and Frank C. Jones, Bullville, 
N. Y., secretary. 


Mr. Jones was selected to serve on 
the food control board and succeeded 
in keeping the eastern market well sup- 
plied with the necessary feeds and at 
prices that were fair alike to the farm- 
ers and the merch- 
ants. He was com- 
plimented for his 
work by many of 
his associates on 
the board and won 
national rec- 
ognition among 
feed men. 

Following 
the war the acti- 
vities of the federa- 
tion were increased due to the fail- 
ure of some companies to fulfill their 
contracts and to the influx of “fly by 
night” concerns which flooded the mar- 
ket with cheap and undesirable mer- 
chandise. Mr. Strong and Mr. Jones 
traveled throughout the eastern section 
warning merchants against these con- 

_ cerns. By one clev- 
er move hundreds 
of merchants had 
restored to them 
several thousands 
of dollars that 
otherwise would 
have been lost. The 
details of the hur- 
ried trips to Chi- 
cago and a score of 
other cities rival the 
tales of Sherlock 
Holmes and are 
known to many of 
the older feed men. 

Reeve Harden, Hamburg, N. J., suc- 
ceeded Mr. Strong as president and for 
several years served the trade untiring- 
ly. His broad smile won him a wel- 
come wherever he went and carried him 
victoriously through many battles for 


F. T. Benjamin 


George Strong 


W. S. Van Derzee 


the rights of the feed men when others 
had failed to secure action. 

W. S. Van Derzee, Albany, N. Y., 
became the third president and was well 
entrenched in his position with a strong 
organization behind 
him when Frank 
Jones, secretary, 
was suddenly 
stricken with  ill- 
ness and died. For 
several months Mr. 
Van Derzee valiant- 
ly carried on. The 
troublesome days 
of the war were 
forgotten and _ it 
was not so easy to 
arouse their inter- 
est in an organiza- 
tion. W. A. Stan- 
nard, Albany, N. 
Y., was elected temporary secretary to 
carry on the work. A year later he 
was chosen as the regular secretary and 
kas since served in that capacity. 

Fred M. McIntyre, Potsdam, N. Y., 
was elected to succeed Mr. Van Der- 
zee in 1929 and has continued in the 
office for three terms. He has been a 
bitter foe of government subsidies and 


Reeve Harden 


kas traveled extensively to champion 
the rights of the retail merchants. He 
has appeared before committees of con- 
gress and is frequently heard in the cap- 
itols of the various eastern states where 
he has successfully fought for the wel- 
fare of the trade. 


During the past year interest in the 
federation has steadily increased and at 
the convention which just closed at 
Syracuse several new members were in- 
troduced. The directors enthusiastically 
endorsed the activities initiated by Mr. 
McIntyre and gave him an enthusias- 
tic vote of approval. 


It is expected that during 1933 many 
smaller associations in the territory will 
become affiliated with the federation 
and new county or district clubs will 
be formed in all sections which are 
not now so organized. 


All of the past presidents automatical- 
ly become members of an advisory coun- 
cil which has been formed. Member- 
ship now comprises George H. Strong, 
chairman, Reeve Harden and W. S. Van 
Derzee. Frank T. Benjamin, Canastota, 
N. Y., has the honor of being the treas- 
urer of the organization since its in- 
ception. 


Federation Convention Notes 


Everyone envied Max Cohn, Sunset 
Feed & Grain Co., Buffalo, as super- 
visor of registration. He was assisted 
by two charming young ladies, one of 
whom was loaned by the Chamber of 
Commerce and the other by James M. 
Kemper & Co. We noticed that there 
was always a crowd around the infor- 
mation desk. Wonder why? 

* 


Charles Quinn, who spoke at the 
opening session of the convention, was 
heard to say, “I have never seen the 
dealers take more interest in a meeting, 
That looks geod for the future.” 

*x* * 


It is reported that the directors and 
governors are all tired out. No wonder. 
President McIntyre kept them up late 
at night for conferences and _ then 
planned breakfast meetings at 7:30 each 
morning. Tough to have a president 
that is an early riser. 

* * * 

C. E. Kiff, Delhi, N. Y., was another 
old-timer who was absent. But it was 
no fault of his. Mrs. Kiff fell and was 
injured the day before the convention 
opened. We have warned them both to 
carry a rabbit’s foot so nothing will hap- 
pen to keep them from the next con- 
vention. They were represented by Mr. 
and Mrs. H. H. Dick. Mr. Dick is as- 
sociated in business with Mr. Kiff. 

Western Union furnished market quo- 

tations throughout the convention. 
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Harry M. Gage, Cazenovia (N. Y.) 
Feed Mills, had a dozen young men 
and women from the science class of 
the Cazenovia high school as guests at 
the demonstration of the House of 
Magic. 

Director Melvin 
R. Horton, Peeks- 
kill, N. Y., was 
confined to his 
home by an attack 
of grippe. Right up 
to the last minute 
he wanted to come 
but finally wired 
his regrets. 


Joe Doty, East 
Concord, N. Y.,, 
president of the 
Mutual Millers & 
Feed Dealers asso- 
ciation missed his vocation. As _ toast- 
master at one of the luncheons he de- 
livered a patriotic address that would 
have made the most ardent Fourth of 
July orator turn green with envy. In- 
cidentally, he should make a good cir- 
culation manager for some newspaper, 
judging from the number of subscrip- 
tions he secured for the Plain Dealer. 


Melvin Horton 


I. SHEINHART MILLING CO., 
Cleveland, Ohio, was damaged by fire 
February 11 with loss estimated at 
$15,000. 
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FEEDS Dealer Satisfaction 


stand for quality depends on three things: 


Quatity, which gives his customers 


These feeds have stood up under profitable results, so they can pay 

the most severe tests—and are their bills; PricE, which is reasonable; 

known to produce “A FEEDERS SERVICE, which assures maintaining 

PROFIT” quality, price and prompt delivery. 
“An A-C d 


Feed RED ROSE FEED 
eed for Here is your opportunity to build has behind it a record of three genera- 


every up a business that will substan- tions, of profitable results for both 
need’’ tially increase. dealer and farmer. 


| MIXED CARS, WITH FLOUR AND y 
© MILL FEEDS OUR SPECIALTY. ® JOHN W. & SONS 
ISCONSIN MILLING CO. 


YORK, PA. CIRCLEVILLE, OHIO 
Menomonie, W isconsin 


-FROEDTERT GRAIN & MALTING CO. 
GRAIN and FEED 
MILWAUKEE MINNEAPOLIS 
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his Month In Your Feed Store 


e Live Tips To Help You Get More Business 


Cash Paid for Ideas 


You must have some idea which you 
used with success to boost your busi- 
ness. Tell us about it in a brief letter. 
If we —— your idea on this page 
we will send you a check for $3.00. oO 
fancy writing required. 


Hungry Roosters 


A novel idea which packed crowds 
into a middle western feed store was 
recently used by a dealer. Two roost- 
ers were placed in a crate and exhibited 
in the display window. The dealer an- 
nounced that he would award 100 
pounds of poultry mash to the person 
who could guess nearest to the number 
of kernels of corn each of the birds 
could eat in one minute. Hundreds 
came to the store on the day of the 
contest and entered their guesses with 
their names and addresses on slips of 
paper. The dealer, on that day, estab- 
lished a new record in sales and re- 
ceived columns of free publicity on the 
event in his local as well as state news- 
papers. Guesses entered in the contest 
furnished a splendid prospect list. 


Bargain Counter 


Each spring an eastern dealer gath- 
ers odds and ends from his stock of 
poultry feeds and supplies and places 
them on a large table in the center of 
the store with price tags attached to 
each. None of the items runs higher 
than $1.00. The bargain counter spe- 
cials include chick starter, grit, oyster 
shells, water fountains, poultry reme- 
edies, etc. Customers select the items 
they desire while waiting and are often 
induced to make an extra purchase 
when they are attracted by the display 
as they leave the store. 


Hatchery Displays 


In Ohio a dealer gained permission 
from hatcheries in his community to 
set up a display of his poultry feeds 
where it was sure to be observed by in- 
coming baby chick buyers. Advertising 
literature was placed where the custom- 
ers could easily help themselves. The 
dealer also arranged to give the hatch- 
ery operator a commission on all orders 
which he obtained. Many new custom- 
ers were won as a result of this idea 
and the dealer was able to keep his 
products before the eyes of prospective 
buyers at an extremely low advertising 
cost. 


Names In Ads 


Names of new customers who pur- 
chase poultry feed from him are listed 
in newspaper advertisements published 
by an Illinois dealer. The farmers like 
to see their name in print and its ap- 
pearance often induces neighbors to pat- 
ronize the same feed store. 


Bull Calves 


We buy pure bred bull calves for 4-H 
club farm boys in our community and 
at present have six animals out on this 
plan. The bulls remain our property 
but the boys have the privilege of using 
them to build up their father’s herds and 
also to loan the services of the sires 
to neighbors either upon their own or 


our recommendation. Whenever the 
boys desire, they may return the bulls 
to us. This plan is working success- 
fully and has been instrumental in gain- 
ing many new customers and much 
good will for us——Idea submitted by E. 
B. Dunbar, James H. Gray Milling Co., 
Little Valley, N. Y., for which he re- 
ceives a $3.00 check. 


Golden Rule 


Farmers who patronize portable mills 
think twice before they continue the 
practice when they come to an Indiana 
dealer and ask for an order of feed on 
account. “Credit will be extended only 
to those who patronize me exclusively,” 
a large notice posted in his office reads. 
“One good turn deserves another. If 
credit is not a favor, then I would 
rather have the money.” 


Bridge Party 


Realizing that many farm women dic- 
tate the purchases of poultry feeds an 
Iowa dealer encouraged his wife to hold 
a bridge party. He furnished the prizes 
which, of course, included feed and vari- 
ous items of practical value on a poul- 
try farm. Five hundred and other 
games were played for the benefit of 
those who were not familiar with 
bridge. The party was a success and 
new customers were won as a result. 
The local paper also published a story 
mentioning the feed store and the win- 
ners, which gave the dealer an excellent 
bit of free advertising. 


ALBERT W. SMITH, 80, for 31 
years manager in Eastern Wisconsin for 
Pillsbury Flour Mills Co., died at his 
home in Wauwatosa, Wis., February 20 
following a heart attack. 


JIM BROWN, PROPRIETOR 


Dear Poultryman: 


tion? 


out the laying stage. 


the poultry business. 


problems with you. 


own farm. 


Brown ’s Feed Store 
Chickenville, Ohio 


Would you construct a building in which you had in- 
vested a considerable amount of money on a weak founda- 


That is just what you are doing when you expect to 
build a profitable poultry flock without proper feeds. 


The amount of money you will make from your present 
baby chicks, in a large measure, depends on the feeding pro- 
gram you follow beginning right now and continuing through- 


Our poultry feeds contain the proper ingredients to 
grow strong, healthy chicks and profit producing hens. They 
have been tried and tested to the satisfaction of hundreds 
of users in this community who are making real money in 


Let us help you make more money. Drop in on your 
next trip to town and we will be glad to discuss your feeding 
Or, if you’re too busy, telephone and 
we will gladly call and talk things over with you at your 


Very truly yours, 
BROWN’S FEED STORE 


TELEPHONE 364J 


Several readers of The Feed Bag have requested us to publish one sales letter each 
month in this department on various phases of the feed business which they could cop: 


verbatim or adapt to their own particular needs. 


resent tne 


In response to this request we herewith 


first of a series of these letters which is devoted to boosting poultry feed sales. 


very dealer should have a_ good sales letter on dairy feeds, hog rations, grinding and 
mixing service, etc., in his files which he has used with success to increase business. Send 
it to us along with a brief mention of the number of copies mailed to customers and the 
results obtained. For every letter which is published on this page we will pay $3.00. If you 


have a series of letters send the entire lot. 
of $3.00 each. 
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One or more of them may bring you a check 
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Federation Conducts Market 
Price Guessing Contest 


Guessing Prices, How Close Did You Come? 
Price in Price 
Feed June Feb. 21 Nearest Guess 
rr $16.50 | $18.00 | $18.00 | Reeve Harden 
Hamburg, N. J. 
| 17.00| 17.00| 18.00 | Reeve Harden 
| 
37% Linseed Meal ..| 28.50| 26.50| 27.50| P.N. Nutt 
Vineland, N. J. 
Gluten Feed ....... 19.30| 18.70| 18.40| J.C. Roy 
Stillwater, N. J. 
Brewers Dried Grains| 16.00; 22.50| 22.50| L. L. Pincus 
New Brunswick, N. J. 
Fine White Hominy .| 16.50| 17.00] 16.50| D. L. Schaible 
Glassboro, N. J. 
41% Cottonseed Meal | 21.00| 21.50! 21.50| M. E. Diefenderfer 
Bechtelsville, Pa. 
Dried Beet Pulp ....| 25.25 | 22.20| 22.10| H.R. Edsall 
Sussex, N. J. 
41% Soy Bean Meal . 24.50| 26.80| 27.00| M.A. Diehl 
| Lansdowne, Pa. 
(Prices were for feed in 100 Ib. sacks, carlots, Boston rate.) 


UESSING on the market has 

been a dangerous practice dur- 

ing recent years. To determine 

how accurate the feed mer- 
chants could figure the future market 
a test was made at the summer conven- 
tion of the Eastern Federation of Feed 
Merchants. The delegates estimated 
what the prices would be on certain 
feeds on February 21, the date of the 
midwinter convention. 

There was a wide range of guesses 
in each division. For instance, Albert 
Thompson thought bran would sell for 
$25.50 while the low guess was made 
by P. N. Nutt at $14.00. 

Midds fared slightly better although 
Mr. Thompson was optimistic at $24.00 
and the low of $15.00 was entered by 
Mr. Nutt. 

Linseed meal had a wider spread with 
a high of $35.40 by M. E. Diefenderfer 
and a low of $24.00 by D. L. Schaible. 

Gluten brought a more uniform re- 
port with three entering $24.30, which 
was the high mark, and the low was 
the winner, J. C. Roy, with $18.40. 

Brewers grains showed plenty of dif- 
ference of opinion. The high guess was 
$26.50 by H. J. Barndt, Binghamton, 
N. Y., and the low was $16.00 by P. 
N. Nutt. 

Hominy brought a more uniform 
guess with the average about $20.00. 
The high was $22.50 by C. T. Kayhart, 
Mountain Lake, N. J., and the low was 
$15.00 by P. N. Nutt. 

Cottonseed meal varied from a high 
of $29.00 by D. L. Schaible to $19.00 
by H. J. Barndt. 

Dried beet pulp also offered wide 
variety. Albert Thompson thought it 
would reach $31.25 while J. R. Bodur- 
tha, Utica, N. Y., was low at $21.50. 

Soy bean meal ranged from the high, 
$32.50 by J. C. Roy, to a low of $20.00 
by P. N. Nutt. 

In view of the interest that was oc- 
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casioned by this unique guessing plan, 
the federation is arranging for a more 
extensive contest before the summer 
convention with a reward for the win- 
ner. 


ILLINOIS 

Corno feed store, West Frankfort, has 
opened a cream buying station which 
will be operated in connection with the 
plant. 

Claude T. Frazee has purchased the 
Gorin grist mill, Gorin, from William 
N. Piles. 

Wissinger’s egg and _ feed store, 
Greenville, has opened for business. 

Clark Bros. Feed Co., East St. Louis, 
will rebuild its plant which was des- 
troyed by fire last January. 

Willie Hawkshaw has opened a feed 
store and poultry, cream and egg station 
at Versailles. 

Elmer E. Lilly, 71, E. E. Lilly & Son, 
Decatur, died February 19 at his home 
following a heart attack. 

Ralph Wells & Co. has opened the 
South Third street elevator, Monmouth, 
for business and will conduct a retail 
feed department on a strictly cash basis. 

Henry Getz, manager, Farmers Coop- 
erative Elevator Co., Tremont, died at 
his home February 9 following an at- 
tack of paralysis. 


OSCAR C. OPSAL, for many years 
associated with grain and feed interests 
in Minneapolis, has been appointed busi- 
ness manager of the Society of Grain 
Elevator Superintendents of North 
America. His headquarters will be at 
3719 Pine Grove avenue, Chicago. 


HARRIS G. NELSON, manager of 
the Red Wing linseed meal division, 
Pittsburgh Plate Glass Co., Milwaukee, 
is spending a winter vacation visiting 
his mother in California. 
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Freihofer flour mills, Davenport, was 
slightly damaged by windstorm recent- 
ly. 
Square Deal Milling Co. plant, Hed- 
rick, which was recently destroyed by 
fire, is being rebuilt. 

M. J. Connors, manager, Gilchrist & 
Co. elevator, Lawler, died at his home 
February 8 following a siege of influ- 
enza. He was 63 years old. 

John V. Bass, J. V. Bass Co., Mar- 
shalltown, is recovering rapidly from in- 
juries which he sustained in a recent 
automobile accident. 

F. C. Buhr, Readlyn, has sold his 
feed mill to F. C. Bowdish. 

Oscar Avery recently took over the 
Economy feed mills, Mount Auburn, 
and is planning to install a feed mixer. 

Villisca Milling Co. plant, Villisca, 
was recently destroyed by fire with a 
total loss of $15,000. 


PURINA POULTRY GUIDE 

An illustrated cloth bound book con- 
taining more than 100 pages of up-to- 
date information of practical value to 
dealers and poultry raisers has just been 
issued by Purina Mills, St. Louis, Mo 
Care of chicks, raising of broilers and 
capons, increasing summer egg produc- 
tion, plans for culling, common poultry 
diseases and effective cures are among 
the subjects featured. The book is en- 
titled “Purina Poultry Guide”, and is 
priced at 50 cents but may be obtained 
at a substantial discount for a limited 
time by Purina Startena users from 
their local dealers. 


NEW HAINES CATALOG 

Grain Machinery Co., Marion, Ohio, 
has issued a new catalog illustrating and 
describing its complete line of Haines 
mixers for dry and molasses feed. The 
booklet contains 22 pages, and the cen- 
ter spread is devoted to a comparison 
of old and new units with special 
emphasis on the patented inner con- 
structions. Copies will be gladly sup- 
plied to dealers who write the Grain 
Machinery Co., Marion, Ohio. 


COTTON BAG LAW 

All livestock and dairy feeds, poultry 
feeds, cottonseed hulls, fertilizers, grains 
and cement in packages weighing 50 
pounds or more must be sold in cotton 
bags or containers if several Southern 
states pass legislation similar to South 
Carolina house bill No. 481, introduced 
by the agricultural committee. If the 
bill is passed by the South Carolina 
legislature, its provisions do not become 
effective until similar legislation is en- 
acted by the states of North Carolina, 
Georgia, Mississippi, Alabama, Louisi- 
ana, Texas, Oklahoma and Arkansas. 


SYDNEY ANDERSON, | General 
Mills, Inc., Minneapolis, has been elect- 
ed secretary of the company in addition 
to his present capacity as vice president. 
H. A. Bullis, formerly vice president 
and secretary, continues with increased 
duties as vice president. 


A. K. ZINN & CO. has disposed of 
its interests in the Galesburg mill, 
Galesburg, Mich. J. F. Austin has as- 
sumed charge and is operating the busi- 
ness on a strictly cash basis. 


GENEVA MILLING & Grain Co., 
Geneva, Ind., is installing a chick hatch- 
ery. 


Morrison Tells 
What’s New 
In Discoveries 
On Feeding 


B. MORRISON, professor of 
Fk animal husbandry at Cornell uni- 
e versity, Ithaca, N. Y., and co- 
author of Feeds and Feeding, 
greatly interested members of the East- 
ern Federation of Feed Merchants at 
their recent Syracuse convention ex- 
plaining new research data which he 
will incorporate in a revision of his 
textbook. 

Some recent experiments, he said, 
demonstrated that the addition of 
ground limestone and bone meal to a 
good dairy ration proved of no out- 
standing value. Regardless of these 
findings, however, he recommended the 
addition of limestone and bone meal as 
well as salt, in amounts of about 1 per 
cent each, to all dairy rations explain- 
ing that he believed mineral additions 
particularly worthwhile in New York 
and New England where feeders regu- 
larly have little legume hay available. 

Fat in Dairy Feed 

Advent of the solvent process for ex- 
tracting oil from feeds has made it pos- 
sible to conduct experiments to deter- 
mine the value of fat in dairy rations. 
These experiments are not complete but 
so far have shown, according to Pro- 
fessor Morrison, that cows produce less 
and poorer milk when their rations in- 
clude less than 3 per cent fat. He be- 
lieves, however, that 4 per cent fat 
should be sufficient in a good dairy ra- 
tion and has found it impossible to in- 
crease the butter fat content of milk by 
increasing the fat content of the ration. 

How much protein is needed in a 
dairy ration was the next subject dis- 
cussed. Sixteen per cent is enough, 
with excellent quality timothy and clo- 
ver hay of the type known as No. 2 
timothy medium clover hay, it has been 
revealed at Cornell, but 12 per cent pro- 
tein proved insufficient in experiments 
this year. Professor Morrison suggest- 
ed that 12 to 14 per cent protein should 
be plenty with good alfalfa hay, 16 to 
18 per cent plenty with good mixed hay 
and 20 to 24 per cent required with tim- 
othy hay. 

Variety Not Required 

Variety in the dairy ration is not nec- 
essary, according to Professor Mor- 
rison. Cows will thrive on the same 
ration year after year if it is a good 
one, he said, but there is no harm mak- 
ing a change from one ration to an- 
other if both are equally good. Good 
dairy rations should have protein from 
a reasonable variety of ingredients and 
should be reasonably bulky. 

Cottonseed meal may be used as the 
chief source of protein for cattle when 
fed with good quality roughage but hogs 
will react dangerously if more than 9 
per cent cottonseed meal is included in 
their ration. Soy beans are the best 
source of vegetable protein with pea- 
nuts ranking next. Soy beans, how- 


ever, will make soft pork and soft but- 
ter if fed in too large quantities. In- 
clusion of fish meal in a dairy ration 
has no effect on the flavor of the milk. 
Cocoa meal has practically no feeding 
value as its protein is nearly indigest- 
ible. 

Professor Morrison still refuses to 
recommend stock tonics as necessary to 
supplement any properly balanced ra- 
tion. Stock tonics increase costs of 
feeding and often produce negative 
rather than worthwhile results. 

Vitamin D Milk 

Vitamin D milk was commented on 
and its use is a distinct advantage to 
doctors who find it difficult to get their 
patients to use cod liver oil. Vitamin 
D milk may be made by mixing a taste- 
less vitamin D concentrate with milk, 
irradiating the milk or feeding irradi- 
ated yeast or ergosterol to dairy cows. 
It cannot be obtained by including cod 
liver oil in the dairy ration. 

Some miscellaneous statements with 
respect to dairy feeding made by Pro- 
fessor Morrison are as follows: 

Not more than one-third wheat 
should be used in dairy feed even when 
very cheap; medium grist is best for 
dairy cows, results with fine grinding 
are not so good; beet pulp may be fed 
dry when cows have access to plenty 


Prof. F. B. Morrison 


Latest editions of Professor Morrison’s 
book, Feeds and Feeding, may be obtained 
from The Feed Bag for $4.50 each or $5.50 
with a year’s subscription to The Feed Bag. 


of water; chopping or grinding hay is 
not worthwhile and even apt to have 
bad effects; artificial drying is not 
worthwhile at present price levels if it 
increases costs; molasses makes a dairy 
ration more appetizing and makes it 
look more uniform, it is desirable in 
limited amounts when not used to hide 
poor ingredients; bone charcoal may be 
substituted for bone meal, use which- 
ever is cheapest; ground oyster shell is 
no better than ground limestone for 
cattle but oyster shell may be better 
for poultry; changes in formula do not 
affect milk production when the qual- 
ity of the ration is maintained. 


Wilsons Sell Out Interests 
In Tioga-Empire Mills 


ONALD and Marion Wilson 
D have sold their interests in the 
Tioga-Empire Feed Mills, Inc., 
Waverly, N. Y., to A. C. Palmer, 
president and general manager of the 
firm. They are planning to move to 
Binghamton where they intend to en- 
gage in another line of business. 
Both men were associated as officers 
and sales executives of the Tioga-Em- 
pire mills before selling out their in- 
terests, Donald serving as treasurer and 
sales manager and Marion as vice presi- 
dent and assistant general manager. 
They were connected with the old Em- 
pire Grain & Elevator Co., previous to 
its consolidation with the Tioga Mill 
& Elevator Co. in 1926. 


Marion is a former president of the 
Northeastern States Feed Manufactur- 
ers association and has been active in 


committee work of the American Feed 


Manufacturers association, and _ the 
National Feed Merchandising council. 
Mr. Palmer continues as_ president 
and general manager of the Tioga-Em- 
pire mills and announces that he will 
operate in accordance with the same 
policies that have governed the firm in 
the past. He founded the Tioga Mill 
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& Elevator Co. and has been actively 
engaged in the feed business for the 
past 25 years. 

Other officers of the company are C. 
B. Dounce, vice president and assistant 
general manager; F. S. Deyo, treasurer 
and purchasing and sales manager; C. 
F. Howard, secretary, and F. C. Daniels, 
assistant sales manager. Mr. Dounce 
has been with the firm for the past six 
years. Mr. Deyo was formerly secre- 
tary of the Empire Grain & Elevator 
Co., and has been engaged in the feed 
manufacturing business for the past 20 
years. Work as assistant to Mr. Deyo 
will be continued by Mr. Howard who 
is most active in the purchasing depart- 
ment. Mr. Daniels serves as dairy nu- 
trition specialist in addition to his duties 
as assistant sales manager and will con- 
tinue in this capacity. Directors of the 
company are A. C. Palmer, H. S. Pal- 
mer, A. M. Palmer, C. B. Dounce, F. 
S. Deyo, F. L. Howard and C. R. 
Berry. 


WILLIAM BEWICK, Evansville, 
Ind., has purchased the interest of his 
partner, L. B. Cummings, in the feed 
and fuel business. 


Page Twenty-one 


& 
= 


‘‘All your needs in grain and feeds’’ 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE BRANCH OFFICE 
BUFFALO, N. Y. MIDDLETOWN, N. Y. 


FEED JOBBERS 


Also 


C. HUBINGER BROS. CO., Keokuk, 
JOHN F. CRAIG COMP "Philadelphia, Blackstrap Molasses 
MUTUAL RENDERING COMPAN Y, Philadelphia, Meat Scrap 
OYSTER SHELL PRODUCTS CO., Philadelphia, Oyster Shells 


THREE MINUTE CEREALS CO., Cedar re 


Oatfee 
FERNANDO VALLEY MLG. & SUPPLY CO., Los Cal... Alfalfa Leaf Meal 


All poultry rations should include liberal quantities of 


DAIRYLEA DRIED SKIM MILK. Also good in all rations 


for calves, poultry and swine. Carried by principal 
feed merchants throughout eastern territory. 
Manufactured and Distributed By 


Dairymen’s League Co-Operative Association, Inc. 
11 West 42nd Street - New York, N. Y. 


Queen Wheat Feed 
Cherokee Middlings 
Mid-Dog Middlings 


ee Your trade will appreciate 
these quality feeds, and in- 
crease your volume of busi- 
ness which means increased 
number of customers and 
larger profits .. These quality 
feeds are manufactured in our 
own mills. 


CAPITAL FLOUR MILLS, 


MINNEAPOLIS, MINN. 


MIXED FEED 


=Wheat Low Grade Flour, Red Dog, * 
Middlings, Bran, Screenings 
not exceeding mill run - 


ST. PAUL, MINN. —— 


Office 316 Corn Exchange 
MINNEAPOLIS, MINN. a 


Inc. 


Arcady Organizes Poultry 
Remedy Subsidiary 


Arcady Laboratories, Inc., has been 
formed as a subsidiary of the Arcady 
Farms Milling Co., Chicago, to produce 
and distribute poultry remedies. Harold 
Hensler has been appointed manager of 
the new division. 


Arcady Worm-A-Tonic, a treatment 
for worms, coccidiosis, etc., and Arcady 
Vapor Spray, remedy for common 
colds, roup, chicken pox, infectious 
bronchitis, etc., are the two products 
now in distribution. 

“Losses from parasites,” said Dr. 
Hensler, “are increasing with such 
rapidity that all persons who are as- 
sociated with the poultry industry 
should be interested in helping poultry- 
men save their flocks. Realizing the 
importance of the movement and the 
urgent need for effective remedies the 
Arcady Laboratories has developed 
Worm-A-Tonic and Vapor Spray for 
distribution through retail feed dealers 
who are most closely connected with 
the farmer. These remedies, in addi- 
tion to enabling the dealer to help the 
farmer prevent losses, furnish him with 
an added source of revenue.” 

The Arcady Laboratories intend to 
add other products and round out a 
complete line as time progresses. All 
dealers, whether they handle the Ar- 
cady line of feeds or not, are privileged 
to stock the new remedies, Mr. Hens- 
ler announces. 


HOME OF WCCO STUDIOS 


NICOLLET 
‘HOTEL - 


| 

| 

| 

| 

| the Gateway of 
| MINNEAPOLIW 
| 

| 


When in MINNEAPOLIS 
why not gratify that long felt 
want of an atmosphere of 
friendliness, comfort and re- 
laxation’ by at the 
NEW NICOLLET. 


Six hundred rooms complete 

in every detail at exception- 
reasonable rates, Rest- 
ful beds. 


Moderately | priced Restau- 
rant and Coffee Shop. 


Three blocks from 
depots. 


Tourist Bureau 
posite directly op 
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Doubles Poultry Feed 
Sales in 1932 


(Continued from Page Fifteen) 


, 


Headquarters of the Hull Mills 


ers and hatchery sub-dealers. His equip- 
ment includes two vertical batch mixers 
and two grinders which are powered 
by electric current. 

Custom grinding is also handled at 8 
cents a bag for coarse work and 10 cents 
a sack for fine grinding. This depart- 
ment of the business, Mr. Hull declares, 
is not profitable because of the present 
tates charged by power companies and 
the competition from several portable 
mills in his territory. 


Sells for Cash 


Mr. Hull advertises regularly to sup- 
plement his extensive service and sales 
work out in the territory. At present 
his service man gives regular talks on 
proper feeding and management over a 
local radio station between 1:00 and 
1:15 p. m. on Wednesdays and Fridays. 
Direct mail and newspaper advertising 


is also effectively employed. 

The Hull mills went on a cash basis 
January 1, 1933. Announcement was 
made in person to customers who came 
to the mill or when calls were made 
in the field. 

“T did not send an announcement,” 
said Mr. Hull, “because I wanted to be 
present myself when I told the farmer 
that I could extend no turther credit. 
Ii I had sent a written notice the cus- 
tomer may have gone to another store 
to make his purchases before I had a 
chance to explain my stand to his satis- 
faction.” 


INDIANA 

Johnson Feed & Supply Co., Linton, 
has been organized and has purchased 
the old board of trade building here in 
which it will operate. Charles Johnson 
is head of the new organization. 

Lee Wilson, formerly of Indianapolis, 
has purchased the feed business at El- 
lettsville from his brother, Mason. 

C. G. Wolf, North Liberty, whose 
elevator was recently destroyed by fire, 
announces that he will rebuild the struc- 
ture and install new machinery. 

Dr. J. A. Schwartz has purchased the 
Guy McClellan feed store, Ladoga, 
which will be operated by his son, 
Raleigh. 

Albert P. Kiest, 65, who had been en- 
gaged in the milling and feed business 
at North Judson for the past 20 years, 
died February 17 from a heart attack. 

Carl Sims, Sims Milling Co., Frank- 
fort, recently underwent an operation at 
the Mayo Bros. clinic, Rochester, Minn., 
and is reported to be in critical condi- 
tion. 

Delson Cox, Eaton, Ohio, has suc- 
ceeded Arnold Thomas as manager of 
the Muff Grain & Coal Co., Liberty. 


effectiveness. 


1 Broadway 
New York 


FEED MIXERS! 


Your Product Can Be Much Improved 


A uniform mineral, containing 99 25/100% 
pure Calcium Carbonate without poisonous 
elements, is found in our Pulverized Oyster 
Shell. Its use gets a greater egg production 
and promotes better health. 


Using it gives you additional selling talk 
for your feeds. It definitely standardizes 
your mineral content as to purity and 


May we quote you prices? 


Pitot Branp and Reer Branp Crushed 
Oyster Shell are now quoted at a very low 
price. Their quality is the same. 


OYSTER SHELL PRODUCTS CORPORATION 


Shell Bldg. 
St. Louis 


London 
England 
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Says 


I’ve sold many a bag of 
Armour's Feeds and | 


never yet have had a 


farmer tell me he didn’t 
get his money’s worth. 


LISTED below is the full line of 
Armour’s Animal and Poultry 
Feeds: 


Armour’s Feeding Blood Meal 
Is 80% protein. Extremely 
valuable in mixed feeds. 


Armour’s Special 
Steamed Bone Meal 


Guaranteed 65% B. P. of L. 
For mixing with other feed to 
build up bone structure. 


Armour’s Meat Meal 

Digester Tankage 
An appetizing, highly digest- 
ible, economical feed. Not 
less than 60% protein. 


Armour’s Meat and Bone Scraps 


A balanced ration of high 
feeding value. Not less than 
50% protein. 


Back of every car and bag of Armour’s Animal 
and Poultry Feed Products is a strong chain of 
quality production that begins with the selected 
Taw materials and continues through the unex- 
celled facilities of our great modern plants, and 
ends with a nation-wide distribution system 
that assures every manufacturer and consumer 
a steady, unfailing supply of uniform, highest 
quality animal feeds at all times. 


ARMOUR 
AND 


COMPANY 


Union Stock Yards 
Dept. C, Chicago, Ill. 


CONVENIENTLY LOCATED PLANTS 
INSURE PROMPT DELIVERY 
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CLASSIFIED 


Service department for our read- 


ers. Low Rates: 


25c per line; 
minimum $1.00. 


HAMMER MILL FOR SALE 


No. 40 Blue Streak Mill with magnet, 40 h. 
General Electric motor complete with starter * 
sale. Very good condition. Used ver 
GEHL BROS. MANUFACTURING CO., West 
Bend, Wis. 


FEEDS AND FEEDING 


Latest complete illustrated pihien of Feeds 
and Feeding by Professors W. A. Henry and 
F. B. Morrison for sale by The Feed Bag at $4.50 
per copy, f.o. b. Milwaukee. Special price for 
one copy of Feeds and Feeding in combination 
hy @ one year subscription to The Feed Bag 

5.50. Send. check or money order with order to 
Sie FEED BAG, Milwaukee, Wis. 


OHIO 


Hulshizer mill, Granville, 


was des- 
troyed by fire recently with a loss esti- 


mated at $10,000. It was owned and 
operated by H. E. Sutton. 

Wart Grant, Xenia, who has managed 
the Jamestown branch of the Ervin 
Milling Co., is planning to open a feed 
store of his own. 

D. Atwater & Son, Massillon, have 
discontinued business, and the building 
which they occupied and which is more 
than 100 years old, is being razed. 

B. L. McGovern, 57, proprietor of a 
grain and feed business at Dresden, died 
recently following an attack of pneu- 
monia. 

Gessel Milling Co., Malta, is con- 
structing a new four-story flour mill 
plant. 

Jesse Stemen, manager, Convoy 
Equity exchange, Convoy, has returned 
to his duties after an illness of several 
weeks. 


Deutsch & Sickert Co. 


Feed and Grain 
Chamber of Commerce Milwaukee, Wis. 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


and Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 

502 Corn Exchange Bldg. 

MINNEAPOLIS, MINN. 
“Stand by Stan’’ 


NEBRASKA CONSOLIDATED 
MILLS COMPANY 


MILLERS OF 


Mother’s Best Flour 


Established 1892 


FRANKE GRAIN CO. 


Incorporated 


GRAIN AND FEED 


Milwaukee 


C. D. STURTEVANT, president of 
the Omaha Grain exchange, Omaha, 
Neb., has announced his candidacy for 
director in the United States Chamber 
of Commerce from the eighth district 
which includes Montana, Wyoming, 
North Dakota, South Dakota, Nebraska 
and Minnesota. The nomination and 
election will be made at the chamber’s 
next annual meeting which will open 
at Washington, D. C., May 2. 


L. C. NEWSOME, who recently dis- 
continued active association in the New- 
some Feed & Grain Co., has organized 
the Newsome Commission Co., Minne- 
apolis, with headquarters at 306 Corn 
Exchange building. Edwin H. Hein, 
long identified with the feed trade, will 
be his associate. 


Personal Attention 


Ship To 


Roy |. CAMPBELL 


Commission Merchant 


GRAIN end SEEDS 


Chamber 
of Commerce 


Milwaukee 
Wisconsin 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
SPECIALIZE IN 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right—Service Prompt 
TRY US. 


M. G. Rankin & Co. 


GRAIN AND FEED 


AGENTS IN WISCONSIN 


Keokuk Corn 
Gluten 


High in Protein—Low in Price 


Chamber of Commerce Bldg. 
MILWAUKEE ... WISCONSIN 


anity Fair 


Flour 


Laboratory Tested. 
Made Right and Priced Right. 
Write for our prices in straight 
and mixed cars with bran, midd- 


lings, Cannon feed (flour midd- 
lings), and Billie feed (red dog). 


Cannon Valley Milling Co. 


MINNEAPOLIS, MINN. 


Dried Skim Milk 


$2.85 F.0.B. WIS. STATIONS 


Dried Buttermilk 


$3.10 F.0.B. WIS. STATIONS 
STRAIGHT CARS—MIXED CARS 


Write, Phone or Wire for Our 
Delivered Prices. 


WISCONSIN DAIRY PRODUCTS CO. 


Daly 6704 


342 N. Water St. Milwaukee, Wis. 


usiness 
expands with 


Printed messages 
They are profitable 


ADTKE ORTSCH 
BROS. CO. 
EstasiisHep 1894 

PRINTERS 
LITHOGRAPHERS 
BINDERS 
522 N. MILWAUKEE STREET 
Puone ] 076 MILWAUKEE 
Broapway WISCONSIN 


TRUCK LOTS 


of Feed for Dealers 


MILL FEEDS—GRAIN 
Nopco Cod Liver Oil 
Armour Meat Scraps 
Peco Peat Moss 
Pearl Limestone Grit 
Stonemo Granite Grit 
Dried Buttermilk 


FEED SUPPLIES, INC. 


505 CHAMBER OF COMMERCE 
MILWAUKEE, WISCONSIN 
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Wisconsin 


Drag Feeder Is Added 
To Jay Bee Mill 


J. B. Sedberry, Inc., Utica, N. Y., 
announces the addition of a drag feed- 
er and mixer on its “Jay Bee” Cracker- 
jack mill. The new unit is especially 
suitable for plants having 15 to 30 h. p. 
available. 

The drag mixer and feeder which is 


New Drag Feeder 


now standard equipment on the Cracker- 
jack mill can be installed on any of the 
old model Crackerjack units now in the 
field without the necessity of boring 
holes. 

The drag mixer and feeder is of boiler 
plate construction and requires not over 
4% h. p. for operating. It has four 
speeds, governor controlled, which can 
be changed while the mill is in opera- 
tion by shifting the gears in the change- 
speed gear box. Construction of the 
feeder permits the mixing of ear corn 
or roughages with small grains. 


Mixed Cars 


Quick Turnover 


3 
Advertised 
Products 


Marblehead “98” 


(Calcium Carbonate) 


Marblehead Lime Ration 


(For distribution by Dealers) 


Marblehead Lime Grit 
(For Poultry) 


Send for 
Booklets 
Samples 
Mail Plan 


MARBLEHEAD LIME COMPANY 
CHICAGO 


MYLES 
LOUISIANA SALT 


**‘Nature’s Purest’’ 


Here is an economical 
salt, because its strength 
and purity make possible 
the use of less Myles Salt 
than any other salt to do 
a given job. It contains 
no moisture when packed 
and is guaranteed not to 
harden. Farmers like 
Myles Salt because of its 
even-running grain and 
general all around use on 
the farm. 


Packed in Myles Home- 
spun Grey or White Bags. 


Write for Prices and Samples 


Myles Salt Co., Ltd. 


Chicago Sales Representative 
360 NO. MICHIGAN AVE., CHICAGO, ILL. 
Telephone State 6276 


Dependable 
Western 


Alfalfa Meal 


for 
Dairy and 
Poultry Feeds 


The Denver Alfalfa 
Milling, & Products Co. 


LAMAR, COLORADO 


Branch Sales Office, 
403 Merchants Exchange. 
St. Louis, Mo. 


Select an Oil 


That Does the Job! 


Cod liver oils vary greatly 
in vitamin strength and 
balance. Results show 
even greater variance. That 
is why leading feed mixers 
use MARDEN’S. Its po- 
tency and uniformity is 
guaranteed by rigid bio- 
logical tests. Its proven 
strength and perfect bal- 
ance makes it most eco- 
nomical. You use less of 
it. It does the job! 


MARDEN'S 
Liver Oil 


Write for booklet and 
low quantity prices now. 


MARDEN: WILD Corp. 


512 Columbia St., - Somerville, Mass. 
212 East Ohio St., - Chicago, Ill. 


TRY OUR 


PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 
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RIEBS VIEW 


Vol. 1, No. 3. 


March, 1933 


Milwaukee, Wis. 


Why Gamble 
On Weights 
For Grain? 


Every car of grain 
shipped into Milwau- 
kee is officially weighed 
and inspected at the 
elevator by licensed 
inspectors and weigh- 
ers under the jurisdic- 
tion of the United 
States government. 
The same procedure 
takes place on every 
car that moves out of 
the city. When you 
receive grain that you 
know has complied 
with these government 
provisions you can be 
certain that you are 
getting the proper 
amount. 

Trucks which run 
wild over the country 
hauling grain from 
points unknown have 
nothing to match 
these advantages. 
Many dealers report 
that, after weighing 
shipments of trucked 
grain on their scales, 
they find that the 
total is several hun- 
dred pounds less than 
the trucker’s figure. 

Why take chances 
when you can be 
assured of proper 
weights and measures 


You Said It 


What this 
country needs 
is a darn good 
plumber to 
thaw out our 


by getting shipments 
from the legitimate 
elevator and through 
legitimate channels? 
Give these facts ser- 
ious consideration be- 
fore patronizing the 
wildcat trucker who 
is ruining your busi- 
ness in many cases by 
selling direct to your 
farm customers. 


It does not neces- 
sarily follow that a 
bald headed farmer 
cannot raise a good 
crop. 


Judge (to prisoner 
at bar): ‘‘Ten years.” 

Prisoner: “Ten 
years! Just two little 
words, your honor, 
but what a helluva 
long sentence.” 


Phone Riebs for Service 


Courage Is 
Foundation 
Of Progress 


Courage is not al- 
ways exemplified by 
risk of life to save a 
comrade from death 
or by marching brave- 
ly into the lethal hail 
of bullets on the bat- 
tlefield. There are 
small things that test 
faith and soul which 
men overcome and 
bear without public 
recognition or adorn- 
ment with medals. 

The will to carry on 
with a smile when all 
seems hopeless—that 
is courage. The will 
to rise again when you 
are down, to keep 
faith in your fellow- 
men and your country 
—these are the real 
marks of bravery. 

These are trying 
times. Some of us 
will throw up our 
hands in despair and 
quit the tedious trail. 
But others will carry 
on—onward with the 
spirit of the pioneers 
who hewed our na- 
tion out of the wilder- 
ness and conquered 
what then appeared 
to be insurmountable 
herdships. Are you 
among the brave? 


Published Monthly by The Riebs Co., Milwaukee 


around the corner! 


and Baby Chick 
Season is coming 


Eureka Cornulator 


The Cornulator is the ideal machine 
for reducing corn to the smaller 
Sizes required for chick starters, 
growing mixtures and scratch 
feeds, also for cracking wheat, 
groats, barley, rye, peas, milo, kaf- 
fir or millet to any desired size or 
fineness. Write today for full de- 
tails and prices. 


S. HOWES Co., INC. 
SILVER CREEK, N. Y. 


GARAGE 


Chicago's most interesting notel offers you 


unequalled luxury at low rates. In the heart 
of Chicasos Rialto with its brilliant night life- 
close to stores, offices and railroad stations. 
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Most Important 
Factor in Securing 


Draws Trade 
Over 20 Miles When “ao! 
Other Grinders Are Idle 


Finest quality—cool, uniform prietiag~ce metal shed to make feed 
“off-color’— biggest capacity fo P. used—lowest operating cost— 
long life with fewest repairs or replacements—absolute dependability: 
that’s the universal experience of ‘Jay Bee’’ owners. That is why ‘ ‘Jay 
Bee” owners make money when others with inferior mills that grind 
poorly at prohibitive costs continue to lose business. 
Only the Bossert-made “Jay Bee” can give you the greatest possible 
Profits in feed grinding. 
Over 17,000 ‘‘Jay Bee” mills in usemmore “Jay Bee’ grinders in the 
milling industry than all other hammer mills combined—prove them 
superiorin every respect. 
Sizes and styles to meet every grinding requirement: 12 H. P.to 125 H. P. 
with belt, V-belt and direct-connected drives. 


Batch mixers, molasses mixers, corn crackers. 
Write for descriptive literature, prices, terms, etc. 


“JAY BEE” 


The World’s Greatest Feed Grinder 
J.B. SEDBERRY, Inc. 61 Hickory Street, Utica, N.Y. 


J.B. Sedbe Co., 819 Exch e Ave., Chicago, Ill. 
Bee Sales o., 31 Exchange Bidg. 


THE FEED BAG—MARCH, 1933 


| | \ AS, 
| 
frozen ‘‘as- 
sets.”’ } 
| 
Good Grinding 
Business 
x 
| 
3 


it’s the Chicks that Live 


THAT BRING 


THE PROFITS 


HERE is nothing that is more 

important than your chick 
starter ration. And one of the 
most important elements in your 
chick starter ration is your supply 
of Vitamins A and D. For the 
supply of these vitamins deter- 
mines to a great extent the chicks’ 
resistance to infection and their 
growth into strong, healthy birds. 
Tests conducted at a prominent 
New England agricultural school 
showed an increase of over 100% 
in the livability of young chicks 
when adequate supplies of both 


of these vitamins as found in cod 
liver oil were added to their ration. 
CLO-TRATE provides the ideal 
way of adding these vitamins to 
your ration. It is a concentrated 
cod liver oil that supplies both 
vitamins. It is not only more 
economical than the straight oil 
but it also has the very important 
advantage that it supplies the 
needed vitamins with a minimum 
of fats. You know how important 
it is to avoid the danger of excess 
fats in your ration. , 
Government tests have shown 


Your profits de- 
pend upon the 
number of these 
that grow into 
strong, healthy 
birds. 


that wide variations exist in the 
vitamin content of many of the cod 
liver oils on the market. Every 
batch of CLO-TRATE is standard- 
ized under scientifically controlled 
conditions in our own biological 
laboratories. When you use CLO- 
TRATE you can always be sure 
of a uniform supply of both Vita- 
mins A and D. 

And don’t forget that along with 
its other advantages CLO-TRATE 
is more economical than the ordi- 
nary straight oil. Write today for 
further information and prices. 


HEALTH PRODUCTS CORPORATION 


Manufacturers of Pharmaceutical Specialties 


113 N. 13th St., Newark, N. J. 


CLO-TRATE 


CONCENTRATED COD LIVER 


Reg. U. S. Pat. Off. 


323 West Polk St., Chicago, IIl. 
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Aing Midas Ylour 
Leads on in Wisconsin 


King Midas, ‘The highest priced 
flour in America and worth all it 
costs,’ has been the leading flour 
with many of Wisconsin's outstand- 
ing dealers for 15 to 20 years and 


more. 


Today, as always, King Midas is 
steadily and surely building profit- 
able business for its customers. 
Quality is the sure foundation for 


permanent success. 


OVER 1,000,000 BARRELS YEARLY PRODUCTION 


KING MIDAS MILL 


MINNEAPOLIS, MINNESOTA 
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